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Vv. P. & Treas. All policy contracts have been revised as to rates and values. 

H. B. Seay Non-Participating plans become Participating at the end of twenty years. 
Vice Presi _ Now offering Participating as well as Non-Participating contracts. 

Juveniles from thirty days to sixteen years. 
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WHITE FIREMAN ANNOUNCEMENT 


This line appears in red letters:—‘‘Property Owners May Secure Loss-Prevention 
Service Through Responsible Insurance Agents.” 

As the property-owning public is made increasingly familiar with the fire-preven- 
tion work carried on by insurance companies, North America Agents are gaining 
a growing number of business contacts. This month, another White. Fireman story 
appears in The Saturday Evening Post and in all the magazines of The Quality 
Group. 


Insurance Company of North America 


PHILADELPHIA, and the : 
Indemnity Ins. Co. of North America 


write practically every form of insurance except life 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 
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INCREASED 
PRODUCTION 


The Insurance Trust is neither black 
magic nor a “trick” arrangement for 
tax evasion. It is a sound program of 
estate administration wnich, when 
properly understood and intelligently 
used, means increased production to 
the underwriter. 


Our officers will be glad to discuss 
the suitability of the Insurance Trust 
in any given case. The experience and 
knowledge of this Bank are available 
to underwriters, without expense or 
obligation to them. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 
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“Insurance ts; more thanQa sci- 
ence builded upon the founda- 
tion stones‘of statistics, compound 
interest, thrift and purpose; 
insurance is a necessity for it 
may be translated into terms of 
bread and butter and rent and 
education for a tomorrow that ts 
suve to come; tt relieves the needy 
from any chagrin of asking char- 
tty or blackness of knowing 
want,” 


S.C. KATTELL, F.A.S., 


Actuary, The Lincoln National 
Life Assurance Company. 


N its appeal to people to 

use its advantages the 
voice of insurance must speak to 
the heart as well as to the head. 
A company like The Lincoln Na- 
tional Life Insurance Company not 
only organizes a strong staff of 
actuaries, technicians, executives, 
office experts, financiers, legal 
counsel and other experts, but it 
builds a band of missionaries who 
go to the people and tell the story. 


And in listing the points 
of strength of the com- 
pany the peerless agency organ- 
ization and agency spirit at once 
comes to mind, with such im- 
portant points as its continu- 
ous successful management 
from the beginning, its state 
held reserves, its growing assets, 
its well selected staff, its splen- 
did policy offerings, its efficient 





equipment and its aggressive 
spirit. 

In 29 states where strong 
LNL agencies already flour- 
ish there are openings for Lincoln- 
wes men, who can help them in 
their aggressive advance in their 
territories. 

Such a man will have the benefit of a 
kit of tools that ts keen and well 
fitted to the expert’s hands. It in- 
cludes -all the standard insurance 
policies. and many special and 
adapted forms to meet peculiar 
requirements of professional men, 
investors, women, fathers, and bust- 
mess men. 

He will have the benefit of 
an orderly program of sales 
co-operation, service, research, pub- 
lications, information, lead pro- 
duction, stimulation and leadership. 
Encouragement and _ recognition, 
and special aids come to him regu- 
larly, and the way is wide open to 
him to win special recognition, ad- 
vancement and reward. 

His way will be made 
plain for him, his work 
will be made interesting, and 
his service to the people will 
satisfy if he is able to measure 
up to the requirements of a 
job “Linked Up With The 
Lincoln,’’ that company whose 
name is a pledge of character, 
the aggressive, progressive, 
friendly company, The Lincoln 
National Life. 





ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 


CO 
Any accidental death ; 
Certain accidental death ses 15,000 


Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United Life 
“Policy You Can Sell.” 

There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 





The LINCOLN NATIONAL LIFE INSURANCE COMPANY 


Ft. Wayne, Indiana 
More than $535,000,000 Insurance in Force 


Concord, 


New Hampshire INQUIRE! 
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PENNSYLVANIA INSURANCE 
DAYS 


More Than Three Hundred Attend 
Convention at Newcastle 


JOHN S. TURN TALKS ON 
DEVELOPMENT 


William H. Kingsley Chosen President of 
State Insurance Federation 
By Ernest V. SULLIVAN 

NEWCASTLE, PENNA., May 28.—William H. 
Kingsley, vice-president of the Penn Mutual 
Life Insurance Company of Philadelphia, was 
today elected president of the Insurance Federa- 
tion of Pennsylvania, succeeding W. S. Diggs, 
of Pittsburgh, who has served during the past 
year. Frank D. Buser, of Philadelphia, was 
named first vice-president, and nine additional 
vice-presidents were elected as follows: Charles 
H. Holland, president of the Independence In- 
demnity Company; Thomas B. Donaldson, of 
the Eagle Fire Insurance Company; Walter C. 
McBlain, of York; William Embrey, of Phila- 
delphia; R. R. Helms, of 
Rodgers, of Erie; W. S. Palmer, Sharon; G. 
R. Dette, Philadelphia; and W. E. Quinlin, 
Pottsville. J. D. Pharoah, 2nd, was made 
treasurer, and Homer C. Teamer was continued 
as secretary. Mrs. Mary H. Fireng was also 
elected assistant secretary. 

The Pennsylvania Insurance Days Program, 
of which the Federation annual meeting was 
a part, opened this morning in the beautiful new 
Scottich Rite Temple here with some three 
hundred registered for the first day. The ad- 
dress of welcome delivered by James Klove, 
secretary-treasurer of the Shenango Potteries, 
was responded to by R. L. Rodgers, of Erie, 
president of the R. L. Rodgers and Company 
agency. Joseph C. Williams, past president of 
the Federation and general chairman of the 
Insurance Days Program, acted as chairman. 

T. Alfred Fleming, supervisor of the Con- 
servation Department of the National Board of 
Fire Underwriters, addressed the audience on 
the subject “The Place of Insurance in Future 
Prosperity.” He indicated the importance of 
proper respect to the main tenets of fire insur- 
ance, that is, fire prevention as a factor in the 
economic life of the community. 

John S. Turn, resident vice-president in New 
York of the A=tna Life Insurance Company, 
talked on the topic “57 Varieties of Insurance 
and ‘How to Develop Them Properly.” Mr. 
Turn did not attempt to discuss all these 
varieties. His attention was 
means of development.. His strongest point was 


Reading; R. L. 


focused upon 
made when he said: 

Any experienced. agent or broker knows that 
+ “or . . . 
his, greatest difficulty. is in first securing an 
appointment with the person or firm with whom 


(Concluded on page 17) 


NATIONAL BOARD 
MEETING 


Action on Adjustments Enlivens Ses- 
sions of Fire Underwriters 
GEORGE G. BULKLEY RE-ELECTED 
Other Officers Retained for Second Term— 
Work of Public Relations Committee 
Continued 
The sixty-second annual meeting of the Na- 
tional Board of Fire Underwriters proved one 
of the most interesting of recent years, en- 
livened, as it was, by a sharp discussion of the 
report of the Committee on Adjustments and 
an address by Charles Evans Hughes, who 
proved a strong drawing card and drew a large 

audience. 

George G. Bulkley, president of the Spring- 
field Fire and Marine Insurance Company of 
Springfield, Mass., who has been president of 
the Board for the past year, read a very able 
address in which he discussed the underwriting 
situation as related to a National Board affairs, 
and which was quite fully reviewed in the pre- 
vious issue of THe Spectator. Mr. Bulkley 
was continued in office for another term, as was 
expected. The other officers were also con- 
tinued as follows: James Wyper, vice-presi- 
dent; Charles G. Smith, treasurer; Sumner Bal- 
lard. secretary, and W. E. Mallalieu, general 
manager. 

New members elected to the executive com- 
mittee consisted of Henry W. Gray, E. W. 
West, O. J. Pryor, Edwin Parish and F. B. 
Kellam. 

A report of the executive committee, Percival 
Beresford, chairman, proposed a change in the 
membership fee to a minimum of $100 for the 
general fund, $50 for the law committee and 
$200 for the actuarial committee. Wilfred 
Kurth suggested an amendment whereby com- 
panies operating in one State only be charged 
but one-half this minimum. Both the amend- 
ment and the original were carried. 

The report of the committee on public rela- 
tions received careful attention, inasmuch as it 
has been carrying out a program recommended 
to it by the Insurance Advertising Conference. 
Chairman F. D. Layton asked that the members 
indicate approval of the continuance of this 
work and following a brief discussion, it was 
so voted. It is understood that this means that 
the next steps of the Conference program will 
be carried out. The following extract from the 
report indicates something of the nature of the 
forthcoming plans: 

As predicted in its report of a year ago, your 
committee has given considerable study to the 
contemplation of the use of paid newspaper 
space for the purpose of creating a better un- 
derstanding of our business by the public to the 


(Concluded on page 13) 


CASUALTY ACTUARIES IN 
SESSION 


Semi-Annual Gathering Staged in 
Philadelphia 


SOCIETY’S FOUNDER TALKS ON 
UNEMPLOY MENT 


Dr. I. N. Robinow Sees Possibility of In- 
surance for Those Out of Work 
By Tuomas J. V. CULLEN 

PHILADELPHIA, PENNA., May 26.—The Cas- 
ualty Actuarial Society held its thirtieth regu- 
lar meting here on Friday at the Benjamin 
Franklin Hotel. It was the second semi-annual 
meeting held outside of New York City and 
was attended by about sixty members. Many 
interesting and instructive having to 
do with the actuarial problems of the casualty 


topics 


business were brought up for discussion, and 
it was the concensus of opinion that it was one 
of the most worthwhile meetings ever held by 
The officers, S. B. Perkins, 
assistant secretary of the Travelers Insurance 
Company; Secretary-Treasurer Richard Fon- 
diller, of Woodward, Fondiller & Ryan, and 
George Moore, actuary of the Royal Indemnity, 
are to be congratulated on their successful pro- 


this organization. 


gram. 

It remained for the 
founder, Dr. I. N. Rubinow, to provide the real 
unexpected thrill in speaking on the subject of 
Can Insurance Help the Unemployment 
Situation?” Dr. Rubinow is a pioneer thinker, 
and when, in an inimitably clear and logical 
manner, he developed arguments tending to 
bring about the entrance of insurance companies 
into the unemployment business, one could not 
but hark back to the time when his voice and 
his ability were being used for the formulation 
of sound underwriting principles upon which 
workmen’s compensation could be safely written 
by insurance carriers. Among the papers pre- 
sented at the meeting were the following: 
Presidential address, entitled “Is the Industrial 
Rating Plan a Necessary Part of the Work- 
men’s Compensation Rating Structure?” by S. 
B. Perkins, assistant secretary, Travelers In- 
surance Company, Hartford, Conn.; “Recent 
Development With Respect to the Distribution 
of Workmen’s Compensation Insurance Costs,” 
by Charles J. Haugh, assistant actuary, Na- 
tional Bureau of Casualty and Surety Under- 
writers, New York; “A System of Preparing 
Reserves on Workmen’s Compensation Claims,” 
by Arthur N. Matthews, Travelers. Insurance 
Company, Hartford, Conn.; “Interest -Earnings 
as a Factor in Casualty Insurance Rate. Mak- 
ing,” by B. D. Flynn, secretary, Travelers. In- 
surance Company,. Hartford, “Live 
Stock Insurance,” by Dr. D. W. Swain, Hagt- 


first president and 


“ 


Conn., 


(Concluded on page 33) 
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OOTTON & ADDISON, general agents 

for the Penn Mutual in Baltimore, 
Franklin G. Allen, general agent of the Con- 
necticut Mutual, and Henry H. McBratney, gen- 
eral agent of the State Mutual, have made a 
novel educational alliance. These three agen- 
cies are jointly to have a life insurance school. 
whose instruction will begin June 20, and will 
end August 10, with a total of sixteen sessions. 
The purpose is to attract men of high qualifi- 
cations, who already are earning good incomes 
in other businesses. Most of the 
will be given by Dr. S. S. Huebner, and asso- 
ciates from the Wharton School of Finance of 
the University of Pennsylvania. 

The class will be limited to sixty members, 
and any student who misses two sessions will 
be dropped. Students will be under no expense. 
Agents in the three offices who bring one stu- 
dent to che school are privileged to attend them- 
selves. Membership in the class will be made 
up from personal contact, through the help of 
agents, and through newspaper advertising. Stu- 
dents entered by each office will belong, as pros- 
pects for agency contracts, to the respective 
offices, the other two general agencies agree- 
ing not to employ them—or indeed any agent 
connected with the other two. The underwrit- 
ing fraternity in Baltimore will be watching with 
keen interest the outcome of this and 
somewhat daring enterprise. 


instruction 


novel 


* * * 


ELOW is a picture of Dr. James T. Mont- 

gomery, medical director of the Southland 
Life Insurance Company, Dallas, who was re- 
cently elected chairman of the Medical Sec- 
tion of the American Life Convention. Dr. 
Montgomery served with the British forces over 
seas under rank of captain; and has been with 
the Southland Life for several years as medical 
director. His brother, Paul V. Montgomery, is 
vice-president and attorney of the Southland 


Life. 





Dr. JaMES T. MONTGOMERY 


SEE that the Travelers Indemnity Company, 

Hartford, has prepared a new form for resi- 
dence burglary insurance which will be avail- 
able by July 1 and which contains the following 
departures from previous coverage: 

1. The new policy provides indemnity against 
loss by burglary, robbery, theft or larceny on 
any insured property stolen from within any 
safe deposit box in a vault in any bank or trust 
or safe deposit company in the United States 
or Canada. Heretofore this coverage was pro- 
vided by endorsement only and then only by 
reducing the amount of insurance in the resi- 
dence by the amount transferred to the safe 
deposit box. 

2. <Any property insured under the new pol- 
icy (excluding money and securities) is cov- 
ered up to $100 while contained in porches and 
entrances not completely within the building but 
which are a part of it, provided not more than 
two families occupy the building. If the build- 
ing is occupied by more than two families, the 
$100 coverage applies to property in a porch, if 
the porch is for the sole use of the assured ex- 
clusively. 

3. Any property insured under the new pol- 
icy (excluding money and securities) is also 
covered up to $100 while contained in base- 
ments, laundries and storerooms in or attached 
to the building and provided for the common 
use of the assured and other tenants of the build- 
ing, if the building is occupied by more than 
two families. In such a building the old policy 
provided coverage in storerooms only and then 
only for $50, unless an additional premium were 
paid. 

4. Insurance to the amount of $100 is pro- 
vided in the new policy on any property insured 
under the policy, while such property is located 
in a private garage, stable or outbuilding occu- 
pied ‘by the assured and located in or adjacent 
to the building containing the premises, but this 
coverage does not apply to money, securities, 
motorcycles, automobiles or their equipment or 
appurtenances except for an additional premium. 

5. The old policy required a statement by 
the applicant as to previous cancelations and 
declinations of the risk, made by any company 
at any time, whereas the new policy calls for 
this information for only five years back. 

6. The old residence burglary, theft and lar- 
ceny policy did not contain the word “robbery” 
in the insuring clause, as respects loss occurring 
inside the premises, although losses by robbery 
under such condition were covered thereunder. 
This change does not broaden the coverage as 
property stolen from within the premises as the 
result of a robbery (hold-up) constitutes a loss 
by “larceny.” 

ok * * 


HE Century Indemnity Co., of the Etna 
Fire group of Hartford, Conn., has an- 
nounced the appointment of Elmer A. Lord & 


Co. as general agents in Boston and eastern - 


Massachusetts. 


ON. JAMES J. WALKER, Mayor of New 
York, was one of the guests and speak- 
ers at the dinner given by Sumner Ballard to 
the delegates attending the annual meeting of 
the National Board of Fire Underwriters held 
in New York last week. The mayor, whose 
after-dinner speeches are always delivered with 
his tongue in his cheek (which is no mean feat, 
by the way) told the assemblage that he knew 
as little about insurance as any of the men in 
it and added that he had spent four months 
trying to find an explanation for the 80 per 
cent, co-insurance clause. Four months is a 
long time to spend in investigating the co-insur- 
ance clause—almost long enough, indeed, for 
the mayor to have traced it back to one-thou- 
sand years before Christ, when the principle un- 
derlying the modern co-insurance clause was 
laid down in the Rhodian Sea Laws which pro- 
vided that if goods were thrown overboard in 
order to lighten a ship, a common benefit would 
be made good by a common contribution, the 
one who received the benefit making good with 
the others. This principle of contribution is 
the basis of modern co-insurance which makes 
the insured stand part of the loss in event of 
his failure to maintain an agreed amount of in- 
surance on the risk. 
x * * 
ITH the above facts in mind, Mayor 
Walker ought to take heart. The sub- 
way tangle only goes back to 1900, but if Hiz- 
zoner solves it in four years he’s a miracle 
man. 
Cae ok 
T the President’s luncheon to the officers 
of the Insurance Society of New York held 
last week, a contrast in ancient and modern 
methods of banqueting was offered in a reprint- 
ing, on the back of the luncheon card of the 
menu placed before the Wax-chandlers, who- 
ever they were, in 1478. There was a pig, a 
dozen of pigeons, a gallon of red wine, a kilder- 
kin of ale and other quaint dishes and drinks 
listed which have no standing with present day 
chefs. But the item which aroused my curi- 
osity was “A Goofe.” I suppose that is old 
fashioned spelling for goose, but I say, “Stet.” 
There is always at least one “goofe” at every 
luncheon, be it the Wax-chandlers or the Insur- 
ance Society, in which latter case, I suspect, it 
was your humble correspondent. 
* * * 


66 ELL,” said the owner of the new Ford 

car (which had been bought on the 

time payment plan via the Universal Credit Cor- 

poration of Detroit) “they can steal it or burn 

it, for after all, ‘There’s no place like home. ‘a 

* ok x 

ECOMMENDED To Company Execu- 

tives: “In the effort to show results on 

the profit side of the ledger, is there any reason 

why less consideration should be given to the 

disbursement of our funds than to their 
acquisition?”—Comuittee on Adjustment. 
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WOMEN AS INSURANCE SALESMEN 
HE day passed some time ago when 
it was the fashion to view with 
alarm — adopting the statesman’s rhe- 
torical prerogative — the way in which 
women are engaging in many activities 
once considered sacrosanct to members of 
the male sex. It is still true that our bat- 
tleships and standing armies are com- 
posed exclusively of men. In that respect 
they now are almost unique. 

In the business of ‘life insurance women 
each year are coming to play a more promi- 
nentandimportant part. Onedoesnothave 
to be a subject for interview by a reporter 
on “how do you account for your longevi- 
ty?’ to remember when an insurance 
office was composed entirely of males 
from the office boy to the president. Now 
women are employed by the thousands in 
insurance home offices, agencies and brok- 
erage houses. Nor is it only in such posi- 
tions as stenographers and clerks that 
they have demanded and received recog- 
nition. Appreciating the opportunity to 
engage in a type of work that might easily 
prove highly remunerative and which, as 
well, had a most decided value to the 
buyer as well as to the seller, which espe- 
cially appeals to what we consider the 
finer sensibilities of women, they began 
entering the insurance selling field. 

President William A. Law, of the Penn 
Mutual Life Insurance Company, of 
Philadelphia, recently discussing the ques- 
tion of women in life insurance, made the 
pertinent remark that it must not be for- 
gotten that life insurance came into being 


because of women’s needs and has grown 
to its present mighty dimensions because 
it has demonstrated its ability to supply 
these needs, 

The conclusion is obvious. In an age 
where economic conditions have made it 
possible and, perhaps, necessary that 
women should take an active part in the 
same money-getting activities as men, it 
is not surprising that they are already en- 
gaged to no small extent in the selling of 
insurance, and it seems inevitable as well 
as proper that they will more and more 
engage in it. 





LEGAL HONESTY 
HE modern development of fidelity 
insurance, coupled with the com- 
petitive efforts aroused on the part of 


companies and field men in seeking the 


favor and approval of the public as well 
as in educating that public to a knowl- 
edge of its insurance needs, has resulted 
in a constant striving for new ways in 
which to offer indemnity protection to 
assureds. The amount of argument ne- 
cessary to convince a banker that his cash- 
ier should be bonded in some manner is not 
excessive. The banker knows that the 
cashier has ready access to large sums 
of money constantly. Similarly, the heirs 
to an estate realize the value of a bond 
for the executor, and such instruments 
are frequently demanded not only by the 
beneficiaries under the particular will, 
but by law in some instances. 

The banker’s need is a tangible one; 
that of the heirs to an estate is apparent 
also, but there are certain classes of 
services rendered by professional men in 
which the possibility of costly error or 
downright dishonesty are not so evident. 
Furthermore, the attitude of a large sec- 
tion of the people, especially those who 
are not very well educated, is one of some 
awe in the face of such professions as 
those of doctor, lawyer and dentist. Of 
course, it would be stretching the bounds 
a bit to suggest, even indirectly that a 
dentist or doctor should furnish his 
patient with a fidelity bond before being 
accepted as a ministrator. 

While a doctor or dentist may be 
somewhat beyond the pale of insur- 
ance in this sense, is the lawyer in the 
same category? Does the welfare of a 
client’s interests depend to a great ex- 
tent on the honesty and integrity of the 
man who represents him at the Bar? 
The answer is that it does. There may 


5 


be more than a little question as to what 
insurable interest is involved in a relation 
between lawyer and client, but one obvi- 
ously exists. The client, naturally, ex- 
pects the lawyer to do his best to achieve 
the desired end and the requirements of 
the profession, within itself, are exacting 
on this point. The difficulty, hinging on 
unethical practices on: the part of at- 
torneys, is, however, an important one in 
large cities where the number of law 
students who are graduated each year is 
greater than any profession could hope 
to assimilate. Suchovercrowding, together 


‘with the lowering of standards which 


is its inevitable accompaniment, soon re- 
sults in the mulcting of unsuspecting and 
ignorant citizens. In these cases, fortu- 
nately few in comparison with the 
thousands of lawyers, the honesty of the 
attorney is the problem at issue. Would 
a fidelity bond help? Would the draw- 
ing up of such a form of insurance 
broaden the market for coverage and 
prove profitable to the companies if prop- 
erly underwritten? The question may 
come to general notice in the future, and 
certainly furnishes material for present 
conjecture. 





THE NEW JERSEY SURETY 
INVESTIGATION 
HAT the special legislative com- 
mission which has been investigat- 
ing the New Jersey Department of Bank- 
ing and Insurance has the power. and 
authority to extend its probe.to the busi- 
ness of suretyship as it affects: the work 
of contractors, is the opinion given by D. 
Frederick Burnett, counsel to the com- 
mission, whose attitude on the point was 
requested by Senator Alexander Simpson, 
of the Garden State. The question arose 
as a result of charges, made during the 
recent Republican gubernational primary 
campaign there, that the president of a 
surety company, who is also State comp- 
troller, used the suasion of his office to 
influence business for the organization he 
heads. . 
The insurance business has’ good: rea- 
son to look with suspicion on political in- 
vestigations of any type. The public’s 
mind responds rapidly and adversely to 
affairs of this kind regardless of the guilt 
or innocence of any individual, and on 
that. ground if on no other: executives 
will view the opinion ’of the commission’s 
counsel with ill-concealed concern.: 
On the other hand, a clearing up of 


4 
} 
: 
3 





pea ee Na canter ton ts 


















Editoria) 








the situation is desirable, and the insur- 


ance company president himself is anxi- 
ous that the facts shall be aired so that 
the aspersion on his motives may be re- 
moved. Insurance men generally will 
undoubtedly welcome this stand and, 
while regretting the unforunate  pub- 
licity, will be glad that those in the busi- 
ness will be given the opportunity to ap- 
pear in their true lights. In other words, 
if there must be an investigation let it 
be made thoroughly and without taint of 
politics and, when vindication comes, let 
it be given as much publicity as is ac- 
corded unproved charges. 
NHIRTY out of the forty lectures 
composing Sunderlin’s Fire Insur- 
ance Course have now been published. 
These lectures relate to the fire insurance 
contract, and the latest one issued deals 
with the very important subject of Appor- 
tionment of Loss—Pro Rata Liability. 
In this connection, such phases of the 
subject as whether insurance covering 
damaged property is valid or not; what 
constitutes concurrent insurance; the 
various modes of apportionment of loss, 
including the Vermont or Reading rule, 
the Connecticut or gradual reduction rule, 
the Kentucky or Cromie rule, the Federal 
rule and others; how coinsurance clauses 
operate in an apportionment, and various 
other angles of the subject are treated. 
This lecture (number 29) is one of un- 
usual importance, and one which might 
well be studied by all who are engaged in 
the fire insurance business. The series of 
Sunderlin’s Lectures on the Fire Insur- 
ance Contract throws much light upon 
various aspects of the policy contract, and 
is worthy of close study by executives, 
adjusters, underwriters and field men in 


general. 





London Life Appointment 

MonTreaL, CAn., May 28.—S. G. Modeland 
has been appointed ‘secretary of the four Mon- 
treal branches of the: London Life Insurance 
Company, with headquarters in the Canada Ce- 
ment Building. Mr. Modeland was formerly a 
banker, and of late has been secretary of the 
London Life’s branch at Hamilton, Ont. 


Death of Meigs H. Whaples 

Meigs H. Whaples, dean of Connecticut 
. bankers, died. at his home in Hartford, May 15. 
He was in his 83d year. He was born in New 
Britain, Conn., in 1845. In 1872 he began his 
long association with the Connecticut Trust and 
Safe Deposit Company in’ Hartford, of which 
he became president in 1888. He was a director 
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American Central’s .Educational Course 
The American Central Life Insurance Com- 
pany, Indianapolis, has inaugurated an educa- 
tional course for its field representatives. The 
course consists of one hundred questions with 
answers vital to an understanding of the com- 
———— pany’s rules and rates, its policies, and its sales 
Reliance Life Makes Novel Statement plans. Fieldmen who complete the course with 
The annual report of the Reliance Life, of a passing grade will be awarded a certificate. 
Pittsburgh, as of December 31, 1927, has been — 
gotten out in unique form in a booklet which Mrs. Johanna Scholte Nollen Dead 
is embellished by appropriate diagrams and Des Morne:, Iowa, May 26.—Mrs. Johnna 
illustrations. One diagram shows the classifica- | Scholte Nollen died at her home in Des Moines, 
recently and burial was at Pella. She was &5 
years of age, and was the mother of Henry S., 
sets, and still another indicates the growth in president of the Equitable Life of Iowa, Gerard 
insurance in force. Thumbnail sketches show _ S., president of the Bankers Life of Iowa, and 
John Nollen, dean of men in Grinnell College, 


of numerous insurance organizations, including 
the Hartford Fire Insurance Company, the 
American Union Insurance Company, the Con- 
necticut Mutual Life Insurance Company, the 
First Reinsurance Company of Hartford and 
the Hartford Accident and Indemnity Company. 








tion of the company’s bond investments, another 
the classification of the company’s invested as- 


he gains in assets, life insurance in force, etc. 








‘-ANYTHINGARIANS 


These fellows are not to be envied. They 
make the mistake of putting themselves first 
and forgetting that service to the other man 1s 
the road to success. 


“Anything goes” with them, re- 
gardless of whether it is best 
for the prospect, so long as it 
is easiest to sell and most prof- 
itable. 


Fortunately there are not many 
Anythingarians in the life in- 
surance business. ‘That’s why 
all people believe in it. The 
real life insurance salesman 
“measures” his prospect and 
fits his protection accordingly. 


The Prudential’s Ordinary Agencies offer 
a complete service to interested brokers 


The Prudential 
Insurance Company of America 


STRENCTN OF! 


copraran’ : EpwarpD D. DuFFIELD, President 





Home Office, Newark, New Jersey 
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RELIANCE LIFE’S QUARTER 
CENTURY 





Pittsburgh Company Celebrates 25th 
Year of Business 





ORGANIZED BY JAMES H. REED 





Assets Grown from Initial Capital of $2,- 
000,000 to Over $50,000,000—Over 
$389,000,000 of Life Insurance 
in Force 
The twenty-fifth anniversary of its founding 
is being observed by the Reliance Life Insur- 

ance Company of Pittsburgh. 

It was organized by Pittsburgh business men 
largely through the efforts of the late Judge 
James H. Reed, who was president until his 
death a year ago, and began business in May, 
1903, in four offices in the Farmers Bank Build- 
ing. To-day the home office occupies more than 
four floors in the building, and 36 branch offices 
are maintained to handle business written in 38 
States by more than 800 agents. 

From the initial capital and surplus of $2,- 
000,000, the assets of the Reliance Life have 
grown to more than $50,000,000 in 25 years. It 
has placed in force more than $389,000,000 life 
insurance, $150,000,000 accident insurance, and 
$365,000 weekly indemnity health insurance. 

In 1913, the Reliance Life issued its “Perfect 
Protection Policy,” the pioneer contract com- 
bining life, accident and health insurance. It has 
made several other contributions to the im- 
provement of insurance forms. 

Three officers of the company were employed 
when business was begun in 1903. They are: 
Herman G. Scott, vice-president and secretary ; 
William J. Snodgrass, assistant treasurer, and 
J. N. Jamison, actuary and assistant secretary. 
Mr. Snodgrass is the only original officer, hav- 
ing held the same position for 25 years. Messrs. 
Scott and Jamison began as clerks, Mr. Scott 
having typed the first policy issued. 

Other officers are: President A. E. Braun; 
vice-president and treasurer, G. C. Moore; vice- 
presidents, E. G. McCormack, Dr. O. M. Eakins 
and L. P, Gregory; assistant secretaries, T. J. 
McKenna and J. H. Layton; assistant treasurer, 
W. F. Aull; assistant actuaries, Millard Keys 
and Carl R. Ashman; associate medical direct- 
ors, Dr. W. W. Hobson and Dr. Albert A. 
Wagner; superintendents of agencies, Angus 
Allmond and W. L. Wilhoite, and inspector of 
agencies, W. L. Baldwin. 

Among the agents who have been with the 
Reliance Life for 20 years or more are: W. L. 
Phipps, Pittsburgh, Penna.; H. M. Silsby, Mis- 
souri Valley, Iowa; T. J. Allen, Childress, 


Texas; Arthur L. Smith, Little Rock, Ark.; 
E. M. Pearce, Atlanta, Ga.; J. P. Barden, Cleve- 
land, Ohio; J. J. Butler, Dayton, Ohio; C. H. 
Thompson, West -Jackson, Miss., and S. L. 
Lowry, Tampa, Fla. 


COMPANIES ADMITTED 


Commissioner Taggart Acts Before Sailing 
PHILADELPHIA, PENNA., May 28.—Although 
Insurance Commissioner Taggart receded from 
his position of temporarily withholding action 
on application of outside companies for admis- 
sion to the State before sailing for France, he 
did not change his stand on the matter of 
examination of agents and brokers seeking to 
add new companies to their offices. 
Questioned about this subject, Charles H. 
Graff, first deputy commissioner, declared: 
“The Commissioner has not made any inti- 
mation that he contemplated changing the pres- 
ent agents’ and brokers’ examination plan.” 
Local insurance men are happy that Colonel 
Taggart admitted the New Jersey. New York 
and Texas companies. Massachusetts, how- 
ever, is still holding up application of Pennsyl- 
vania companies seeking admission to that State. 


Globe Life Appeals from Adverse Decision 
on Woodmen of the World Transfer 


An appeal to the Supreme Court of Nebraska 
has been filed by the Globe Life Insurance Com- 
pany of Omaha, Neb., and the Woodmen of 
the World, with their officers, from the recent 
decision of Judge Shepard that the transfer of 
nearly $2,000,000 in bonds and cash from the 
treasury of the Woodmen of the World to that 
of the Globe Life, though done with the author- 
ity of the sovereign camp, was without author- 
ity in law. As a result of this decision the 
Globe Life was required to return the money 
and bonds and to stop using the field force of 
the Woodmen to solicit business for itself, and 
to operate under officers different from those 
of the Woodmen. 

The Supreme Court adjourns about the mid- 
dle of June until September and it will be asked 
to advance the case, but unless the attorneys 
agree upon a speedy submission of the case or 
the court will sit in special session it seems un- 
likely that a decision can be reached until next 
fall. 

The correctness of the court’s finding of law 
and fact is challenged by the appeal, and it 
maintains that the transfer was lawful and done 
with full authority of the Woodmen governing 
body. It insists that the court was without 
authority in law to require the severance of 
the two organizations and lacked jurisdiction 
because the complainants had not exhausted the 
remedy as members to secure action by the 
Woodmen authorities. 


Death of Mrs. Henry Abels 
Tue SpEcTaAToR extends its sincere sympathy 
to Vice-President Henry Abels of the Franklin 
Life Insurance Company of Springfield, IIl., on 
the death of his wife last week following an 
operation preceded by a long period of illness. 
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FACTORS IN LIFE 
INSURANCE 


Hugh D. Hart Analyzes Sales Ele- 
ments of Business 








ADDRESS BEFORE PENNSYLVANIA 
FEDERATION 





Vice-President of Penn Mutual Says Com- 
pany’s Attitude Is Important 

NEWCASTLE, PENNA., May 28—Hugh D. 
Hart, vice-president of the Penn Mutual Life 
Insurance Company of Philadelphia, spoke to- 
day on “This Thing We Call Underwriting” at 
the Pennsylvania Insurance Days of the Insur- 
ance Federation of Pennsylvania held here to- 
day and to-morrow. He pointed out certain 
aspects of the underwriting factor of the in- 
surance business both from the standpoint of 
the agent who secured the business and the 
home office which accepted or declined it, mak- 
ing a number of suggestions that might be of 
benefit. 

He said that when he came to New York in 
1924 with Gerald Eubank to become general 
agent for the Aitna Life Insurance Company of 
Hartford, he made an analysis of the factors 
that produce life business, five in all, which 
stood out as the most important in securing 
business for an agency. In his opinion, under- 
writing was one of the five which ranked very 
close to the top, and he said that underwriting 
bears almost as important a relationship to new 
business production as it does to the premium 
profit and loss account. Unsympathetic under- 
writing will do more to run business away from 
a company than any other single feature, he 
said, and explained that by “unsympathetic” he 
meant the type of underwriting which fails to 
recognize that life insurance, like a commer- 
cial product, must be sold under competitive 
conditions in a market which has its own recog- 
nized methods of selection and distribution. 

He admitted that a company which had the 
reputation of being arbitrary in its underwrit- 
ing methods might be able to produce statistics 
to show what it had saved by its ultra-tight 
selection, but, he added, no statistician has ever 
been able to compute what a company loses by 
such a course. On the other hand, the com- 
pany which departs from sound underwriting 
in order to attract agents or premiums is on a 
dangerous track. 

An insurance company, he said, is not a 
gambling concern, substituting the game of risk 
selection for the roulette wheel or the gallop- 
ing dice. Yet, he asserted, the fact remains 
that underwriting constitutes the most vexing 
problem which every branch of insurance faces. 
“Tt is certainly the source of more friction than 
any other.” 

But, Mr. Hart, said, most of this friction can 


be eliminated. The agent must be educated to 





Life Insurance 


feel a genuine responsibility for underwriting 
results and the great volume emphasis which, he 
said, has been the dominant motive in insurance 
thought in America, must give way in some 
measure to a better balanced stress upon the 
character of the business that is offered. The 
attitude of the average agent has been that it 
his business to get the application and the com- 
pany’s business to pass upon it. This, Mr. Hart, 
suggests, has been augmented by the tendency 
of inurance to make heroes out of those agents 
who produce the most business and to overlook 
those less spectacular producers who, year in 
and year out, have abstained conscientiously 
from cramming the hoppers of their companies 
with unseasonal grist. 

To bring this about Mr. Hart would have 
built up in the companies a spirit of apprecia- 
tion for those conscientious selectors of busi- 
ness that will equal the homage now almost ex- 
clusively received by those “volume hounds” 
who, without discrimination, pass the respon- 
sibility of selection over entirely to their com- 
panies. 

A joint responsibility in underwriting, a re- 
sponsibility that is recognized by the agent as 
well as by the company, and not dodged by the 
agents and passed on to the companies, was the 
necessary condition for the improving of the 
present situation, according to Mr. Hart. He 
did not advocate a larger authority for agents 
in passing upon risks which they submit, but 
the realization that while the option of accept- 
ances or declination should continue to be the 
exclusive function of the home office proper 
selection is very much up to them. 

He said that the financial interest of the 
agent in whether insurance is granted or not 
renders it unwise to extend a fuller grant of 
authority to him in matters of underwriting 
“whereas extending him a fuller grant of re- 
sponsibility for underwriting results is essential 
for better selection at the source.” An insur- 
ance agent has essentially an advocate’s temper- 
ament and not the temperament of a judge, and 
the advocate is inclined to see only his own side 
of an issue. But if he is impressed with the 
stern necessity for protecting his company’s 
underwriting, that talent for advocacy which 
constitutes his basic sales ability may be turned 
toward convincing improper customers that 
their business should not be submitted, just as 
it is used in securing good business. Our agents 
have the urge to sell; we must give them, as 
well, the urge not to sell, or even to unsell, 
where the risk might get by the home office, but 
should not get by the agent.” 

He suggested as a remedy that both agents 
and the home office people develop a better spert- 
ing attitude toward underwriting, since, he 
said, business is, after all, a great game, a 
magnificent sporting event, and those who play 
it should be, above all things, good sports. 


William Kingsley Elected President of 
Pennsylvania Federation 
Vice-President William H. Kingsley, of the 
Penn Mutual Life Insurance Company, Phila- 
delphia, was elected president of the Insurance 
Federation: of Pennsylvania on Monday of this 
week. Mr... Kingsley: brings to the office not 
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only a knowledge of life insurance, but also of 
other branches of insurance, as is indicated by 
his connections. He is a director and member 
of the finance committee of the United Fire- 
mens Fire Insurance Company, and a director 
of the Independence Fire Insurance Company, 
the Independence Indemnity Company, the Lum- 
bermens Insurance Company, and the Finance 
Company of Pennsylvania. He is also a mem- 
ber of the Pennsylvania Health Commission, and 
is a director of Wills Eye Hospital in Phila- 
delphia. 


Reliance Life Appointments 
Effective May 1, A. E. Wyatt was appointed 
supervisor of the St. Louis department, and 
John H. Greene was appointed supervisor of 
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the Arkansas department, of the Reliance Life 
Insurance Company of Pittsburgh. 

Mr. Wyattt has had five years insurance 
experience in St. Louis, and previously had beep 
in the automobile business. He will develop 
Western Missouri and Southern Illinois in add. 
tion to the city. 

Mr. Greene had been State manager in Ar- 
kansas for another insurance company and has 
been in the insurance business more than five 
years. . 


Sun Life Bill 
Orrawa, Can., May 28.—The bill to increase 
the capital stock of the Sun Life Assurance 
Company of Canada has reached the third read- 
ing stage in the House of Commons. 
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Only 314% Term 


In 1927 Nylic Agents placed over $927,000,000 of 


New Insurance, distributed by policies as follows: 












Whole, and Limited 
Payment, Life. 


Endowments . . . 
Ee a ee 


255,226 






Amount 
$791,308,900 
104,881,500 
31,277,600 





Number 
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$927,468,000 
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usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 


COMPANY 
346 Broadway, New York 
Darwin P. Kingsley, President 
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Term Insurance was only about 3 1/3% 
Most underwriters agree that, in general, life and endow- 


Nylic rules and training strengthen Nylic Agents for meet- 
Consequently they do not use 


Term Insurance as an easy 
answer to “I can’t afford 


“Is it any wonder that, measured by 


NEW YORK LIFE INSURANCE 
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New Home Office Building now being 
erected on the site of the famous 5 
old Madison Square Garden Y 
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AGREEMENT ON INSURANCE 
TRUSTS 


Underwriters and Fiduciaries Meet on 
Common Ground 





CO-OPERATION PRINCIPLES ADOPTED 





Approve Outline of Plans for Protection 
of All Interests 


General policies for co-operation between life 
insurance men and representatives of banks and 
trust companies were adopted last week at a 
joint meeting of the Life Underwriters Asso- 
ciation of New York and the Corporate 
Fiduciaries Association of New York city. As 
noted in THe Specrator of May 24, the prin- 
cipal speakers at the session were: Thomas I. 
Parkinson, president of the Equitable Life 
Assurance Society of the United States, and 
James H. Perkins, vice-president of the trust 
company division of the American Bankers As- 
sociation. The principles of co-operation were 
drafted by a committee of the Life Under- 
writers Association which was headed by 
Graham C. Wells, and a committee of the 
Fiduciaries Association headed by C. Alison 
Scully, vice-president of the National Bank of 
Commerce in New York. The text of the 
points agreed on is as follows: 


1. It is recognized by underwriters and trust 
officials that the best interests of the prospect 
and his beneficiaries shall be the guiding prin- 
ciple governing the creation of insurance trusts 
and the rendering of estate service. 

2. Trust officials will advise and encourage 
adequate insurance protection and will collabo- 
rate with life underwriters to accomplish this re- 
sult. Trust officials are not to be expected to 
furnish underwriters with lists of prospects, 
however, nor to assist underwriters, by letter of 
introduction, or otherwise, to establish contact 
with prospects. 

3. The financial returns to each interest shall 
come wholly from their respective services. The 
trust institution shall not expect to receive com- 
pensation on the sale of life insurance. Life 
underwriters shall not expect to receive com- 
pensation for the placing of the insurance trust 
with a given trust institution or for any other 
banking or trust relationship which may result 
trom the contact of the prospect with the trust 
institution. 

4. Relations should be such that underwriter 
or trust official may seek the collaboration and 
assistance of the other in any given case with 
the confident assurance that. such trust official 
or underwriter, as the case may be, will do 
nothing to jeopardize the existing relationship 
and will contribute his part to a comprehensive 
estate service. 

5. When an insurance trust is under joint 
solicitation, the trust official and underwriter 
will continue to collaborate until the estate pro- 
gram under consideration by the prospect has 
been arranged, adopted and put into effect by 
the execution of the insurance trust agreement, 
will, or other necessary papers and the delivery 
of the policies or other property in connection 
therewith. 

6. Trust officials are not expected to furnish 
actuarial and mathematical calculations on pros- 
pective cases but may furnish to the underwriter 
such calculations or other service as they may 
think advisable. 

The monthly income policies and the mode 
of settlement options provided in life insurance 
Policies are recognized by trust officials as a 
useful and valuable service to the policyholder 


and the insurance trust is recognized by the life 
underwriters as an additional service available 
to the policyholders either entirely or in part. 
The suitability of one or the other, or both 
methods of providing for the management of 
the policy proceeds is a matter for determina- 
tion in each individual case and is not a contro- 
versial subject in which the interests of the 
trust officer and the life underwriter are at 


variance. P 


INSTITUTE MEETING 


Actuaries to Gather at Des Moines June 
7 and 8 


The spring meeting of the American Insti- 
tute of Actuaries will be held at the Hotel Ft. 
Des Moines, Des Moines, Ia., June 7 and 8. 
Formal papers will be read by W. G. Bowerman 
of the New York Life Insurance Company on 
“Withdrawal Rates and Influences Affecting 
Them”; by Dr. J. F. Reilly of Iowa City, Ia., 
on “Osculatory Interpolation Depending Upon 
the Underlying Function” and “Central Dif- 
ference Interpolation Formulas with Unequal 
Intervals”; by Dr. Marion Souchon and E. E. 
Allison of the Pan American Life Insurance 
Company of New Orleans on “Trop‘cal and 
Semi-Tropical Mortality as it Relates to Cen- 
tral America and Certain Countries of South 
America,” and by Arthur Hunter of the New 
York Life Insurance Company on “Some Prac- 
tical Problems in Connection With the Selection 
of Risks.” 

Informal discussion will be held on practice 
in the selection of risks, practice in insurance 
on minors, practice in commission adjustments, 
practice in making benefits retroactive, practice 
in paying cash values at intermeidate dates and 
other practices. 

A special program has been arranged for 
ladies accompanying the members of the Insti- 
tute. On the first day of the meeting they will 
be entertained by the Des Moines companies 
with a motor ride and at luncheon, and on the 
second day at luncheon at the Wakonda Coun- 
try Club. The Institute dinner will be held at 
the Hotel Fort Des Moines, Thursday evening, 
June 7. 


Journal of the Institute of Actuaries 


The March, 1928, issue of the Journal of the 
Institute of Actuaries, No. 295, Part I, of Vol- 
ume LIX, has been published. Among the con- 
tents of this number are the following: Presen- 
tation of medal to George King, and portrait 
of Mr. King, with pictures of the medal; Ad- 
dress of Sir Joseph Burn, K. B. E., at the 8th 
International Congress of Actuaries; paper on 
The Place of Ordinary Stocks and Shares in 
the Investment of Life Assurance Funds, by 
H. E. Raynes, F. I..A., C. I. 1; Actuarial 
Notes, by C. F. Trustan, M. A., F. I. A., and 
H. B. Smither, F. I. A.; Legal Notes by Robert 
Allen Bateman, B. S. C.; Rule of Law of Per- 
petuities; reviews of various books; obituary 
notices of Dr. Ernst Blaschke; correspondence, 
and a new bye-law. Included in this number is 
a photographic reproduction of what is described 
as Mr. DeMorgan’s “Morning’s Work on the 
old R. E. A. Experience.” Number 295 can be 
obtained from The Spectator Company at $2.50 
per copy. 
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EDUCATORS’ LIFE STARTS IN 
ARKANSAS 
Company Will Provide Indemnity for 
Teachers in $5000 Contract 


Littte Rock, ArK., May 28.—The Educators 
Life Insurance Company, a non-profit mutual 
insurance organization formed to provide life in- 
surance for teachers and persons engaged in 
educational work, has been licensed by the Stat 
Insurance Department. 

B. W. Torreyson, president of State Teachers 
College, Conway, and chairman of the board of 
trustees of the Arkansas Education Association, 
is president. R. C. Hall, superintendent of Lit- 
tle Rock public schools, is vice-president, and H. 
L. Lambert, executive secretary of the Arkan- 
sas Education Association, is secretary treasurer. 

H. G. (“Jack”) Frost, widely known Little 
Rock insurance man, is organization director of 
the company and W. P. Keith, superintendent 
of schools at Pine Bluff, is a director in the 
company. The executive board of the Educa- 
tion Association sponsored the organization. 
After 1000 policies have been written, 10 well- 
known school men from various sections of the 
State will be elected to the board of directors of 
the company. 

All officers and officials of the Education As- 
sociation will give their services free as officers 


of the insurance company, and policyholders will « 


obtain insurance benefits on a cost basis. 


The company will write only one form of con- 
tract, a $5000 straight life policy, at a cost that 
will put it within reach of every teacher, officials 
said. Several hundred applications for policies 
have been received and officials predicted that a 
majority of the approximately 10,000 teachers 
in the State will become policyholders within a 
few months. Only those engaged in educational 
work can obtain insurance through the company. 


Receiver Asked for Supreme Council of 
Shepherds 


LirrLte Rocx, ArK., May 26.—A receiver for 
the Supreme Council of Shepherds is asked in 
a suit filed in Circuit Court by the State of 
Arkansas on relation of Attorney-General H. 
W. Applegate. The organization had failed to 
file the reports of its condition, as required by 
statutes, and at a hearing before the Insurance 
Commissioner it was found insolvent, the com- 
plaint disclosed. The court is asked to appoint 
a receiver who will take charge of the assets 
for distribution to creditors. 


American National Men Honor Company’s 
President 


Sr. Louis, Mo., May 29.—The agency organ- 
ization of the American National Assurance 
Company of St. Louis, Mo., has dedicated May 
to honor O. L. Holland, president of the com- 
pany. The chief executive of the American 
National will pass another milestone on the 
life’s journey this month and this is the first 
chance that the producers have had to remem- 
ber his birthday since he became president of 
the company. 
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Why You 
Should Represent 
the Missouri State Life 


ii progressive, pioneering spirit of the Missouri Stite Life 
makes strong appeal to live, aggressive, forward-looking Agents. 
It’s the kind of Company they like to represent. 


Its multiple line of Life, Accident field men the personal co-operation 
and Health, Salary Savings and of trained representatives in each of 
: Group Insurance multiplies the its multiple lines. 
; aa 
Agent’s opportunities for success. Its rapid growth and expansion 


means corresponding growth and 


Its new, liberal policy forms offer ; 
development for its representatives. 


unusually attractive selling plans. 
Men of high character and ability 


Its Branch Office service, avail- are offered a real future with the 
able in twenty-six of the principal Missouri State Life.—7he Progressive 
cities of the country, extends to Company. 

INDICA! 


MISSOURI STATE LIFE 
| INSURANCE COMPANY 


Hillsman Taylor, President Home Office, St. Louis 


Missouri StaTeE Lire INsuRANCE Co. 
St. Louis 


Life 


| 
| 
| 
Accident ‘ Health ! Send me your Agency proposal 
| 
I 
I 
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Group 
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BUREAUCRACY UNDER 
FIRE 





John Barker Discusses Control by 


Boards 





INSURANCE COMMISSIONERS’ POWERS 
CITED TO LIFE COUNSEL 





Contention Held That Important Legal! 
Questions Be Decided by Law 

The widespread control of afiairs by boards 
and commissions with special reference to in- 
surance was discussed by John Barker, vice- 
president and general counsel of the Berkshire 
Life Insurance Company of Pittsfield, Mass., 
before the meeting of the Association of Life 
[nsurance Counsel at White Sulphur Springs, 
W. Va., last Friday. 

It was Mr. Barker’s contention that the final 
determination of important legal questions 
should be made by courts of law, but he ad- 
mitted that if every ruling and decision of an 
insurance commissioner ,were brought before a 
court the business of the courts would be hope- 
lessly delayed. He added that it expedites busi- 
ness to have practices approved by the commis- 
sioner and that commissioners are devoting 
their energies to the study of insurance prob- 
lems and the vast majority of their. rulings are 
based upon careful study and broad technical 
konwledge, often complemented by the advice 
of the attorney general on the law. 

Mr. Barker said that the summary of court 
decisions indicates that courts have allowed 
commissioners a wide discretion where issues of 
fact or of general policy have been referred to 
them by the legislature for determination and 
also that where technical questions of insurance 
practice are involved the courts are inclined to 
leave the matter to the commissioner; but, he 
said, where the question is one of interpreting 
or applying the law the courts are more ready 
to consider and determine the question regard- 
less of the attitude taken by the commissioner. 

While it is evident that under a government 
of limited powers the insurance commissioner is 
an executive, it is equally true, according to Mr. 
Barker, that in order to overcome the obsoles- 
cent rule that legislative power cannot be dele- 
gated to the commissioner the court sometimes 
has held that his acts were ministerial. He 
said: “The decisions and the actual nature of 
the commissioner’s practices indicate that they 
may be purely executive and ministerial, or leg- 
islative, or judicial. If ministerial, our courts 
will direct the performance of a plain duty; if 
legislative, they must still be within the statu- 
tory warrant and in addition must be constitu- 
tional; if judicial, the practices of the com- 
missioner must be within the statutory authority 
and in good faith.” 

Mr. Barker made the following suggestions: 

“The legislature should lay down explicitly 
and with sufficient care the limits within which 
the power of the commissioner is to operate. 

“If it gives the commissioner power to pass 
regulations, the statute should provide for a 
hearing before the commissioner, either before 
the regulations are announced, or thereafter, 


upon request of a party interested and before 
they become finally effective. 

“AS every commissioner issues opinions, rul- 
ings and regulations from time to time, it would 
seem wise to provide for hearings on his rulings 
and regulations upon request. 

“The statute should provide that important 
acts of the commissioner, such as revoking the 
license of a company, should not be effective 
without allowing a hearing before him. 

“Where disputed matters are approached by 
commissioners as questions of finding, inter- 
preting or applying the law, this attitude gives 
confidence of just administration.” 


Insurance Agency Accounting and 
Management 

An interesting entitled Insurance 
Agency Accounting and Management, has been 
written by Emrys S. Joseph, setting forth the 
principles and application of the Joseph Sys- 
tem, which is published by the Unit System 
Mr. Joseph is an accountant and 
agent, and formerly special 
for a_ well-known insurance com- 
pany.’ He is also the Accounting 
and Office Methods. 

In his travels for insurance companies, Mr. 
Joseph became convinéed that many agencies 
could greatly improve their accounting systems. 
The need for standardized local agency re- 
cording and accounting impressed him so much 
that he wrote this book, giving a complete sys- 
tem for local agency accounting and manage- 
ment. 

After an introduction concerning the rela- 
tionship of bookkeeping and accounting, etc., 
the author takes up the practical application of 
his ideas to agency work. The book is divided 
into four parts, the first dealing with the local 
agency business; management and office rec- 
ords; system groups and units; and system in 
business. The second part has to do with ex- 
hibits and explanations, and with descriptions 
of units A, B and C, together with statements, 
forms and charts. The third section deals 
with classification of agencies, and the fourth 
with the procedure for installing the Joseph 
system, office routine and service. The book 
also contains a full index, and numerous illus- 
trations in the way of blank forms and charts. 
The price of this useful book is $7. 
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1928 TAX RATE IS 12 PER CENT 


Compromise Agreement Sets Figure for 
Insurance Corporations 


WasHinctTon, D. C., May 28.—The tax rate 
on insurance corporations for 1928 will be 12 
per cent, as a result of the agreement of the 
conferees of the Senate and House to adopt that 
figure in lieu of the 111%4 per cent proposed by 
the House and 12% per cent by the Senate. The 
Senate bill would not have reduced the insur- 
ance tax rate, but the House measure would 
have cut it one per cent. 

The bill, as agreed-to by the conferees, pro- 
vided a 12 per cent rate in lieu of the present 
12% per cent rate on insurance and 13% per 
cent rate on other corporations, and increased 
the corporation exemption from $2000 to $3000. 
The bill, which provides for tax reductions 
aggregating some $220,000,000, does not carry 
the Senate provisions for revision of surtaxes 
on income in the intermediate brackets and pub- 
licity of tax returns, or the House provisions 
for a graduated tax on small corporations. The 
maximum “earned income,” however, is in- 
creased from $20,000 to $30,000. 

The House of Representatives in passing the 
bill provided for tax cuts aggregating $290,- 
000.000. The Senate reduced this figure to 
$206,000,000. 











CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent. 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
, Drawer 422 





























| rights. 


Scranton- Pittsburgh, Pa 
General Agency of a Pennsylvania Company 


| Territory unsurpassed and large enough for 
| an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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Here is a book you need. 


INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York 


It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that.city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by it. 

With the widespread interest in Insurance Trusts sweeping the country, life insurance agents, brokers, general 
agents and company executives cannot afford to be without an authoritative manual on the subject. 
also is of practical value to officers of banks and trust companies, attorneys and those business and professional 
men who require compact, definite and reliable information on trust agreements. 
is especially suitable for universities, colleges, financial and banking courses and life insurance schools. 
holders too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for tne handling 








The book 


As a textbook, INSURANCE TRUSTS 
Policy- 








of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 










revocable and irrevocable. 











unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. 
Your copy of Insurance Trusts, (the price is o 


THE SPECTATOR COMPANY 
Sole Selling Agents 


—— trust forms are included, both 
nly $3), should be ordered now from 


NEW YORK 














who desire a new 
standard of satisfaction for 


their clients will serve their 


own interests best by plac- 
ing their automobile insur- 


ance with the 


AMERICAN AUTOMOBILE 
INSURANCE COMPANY 


L. A. HARRIS, President 
St. Louis 


Issuing a most liberal contract em- 
bodying . all forms of automobile 
insurance in one policy 
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| ARE YOU IN A BLIND ALLEY 
AGENTS and Brokers | 9 





Can you see a way to better 
things in your present job? Will 
it land you where you want to be 
in ten years from now? 


A MAN CAN GO DEAD ON 
ANY LEVEL 


If you have thought about your 
job, and believe it is a blind alley, 
why not talk over working for 
this company. 

The necessary requisites are 
character and a desire to get 
ahead. 


WE WILL HELP YOU 
YOUR WAY 


Write us, and in your letter, 
tell us all about yourself. 


? 











YOU 











ON 


? 


YOU 
MERCHANTS LIFE INSURANCE CO. 


WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and M of Ag 


HOME OFFICE: DES MOINES, IOWA 
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LIFE INSURANCE FOR 
FLYERS 





Practices of Des Moines Companies 
Described 





GENEROUS ATTITUDE IS TENDENCY 





Executives Give Views on Future Develop- 
ments of This Class 


Des Mornes, Iowa, May 28.—“What is the 
attitude of your company toward aviation?” 
was the question submitted to a number of Des 
Moines life companies the other day, and the 
inquiry brought out a somewhat diversified mode 
of procedure in meeting risks imposed by this 
new method of transportation. Since the estab- 
lishment of a mun‘cipal airport here and the 
presence of a number of passenger-carrying 
airplanes in constant service, much interest has 
«been aroused by passengers as to the attitude 
of life companies in case of accident while tak- 
ing a spin through the air. The elimination of 
accidents in a large measure through the per- 
fection of airplanes and the care of licensed 
pilots has caused a much more generous atti- 
tude on the part of life companies. 

F. I. McGraw, assistant secretary of the 
Bankers Life Company, states the problem 
partly as follows: 

Comprehensive studies of the hazards in- 
volved are now in progress and will probably 
soon be completed. It is hoped that the re- 
sults of these studies will be of material assist- 
ance to companies in formulating their policy 
in respect to insuring those who are engaged 
in this new industry. There are many condi- 
tions and considerations which suggest caution 


© on the part of the companies in arriving at final 


and particularly, adverse conclusions. 

Accident insurance wherein double indemnity 
is provided in life policies, has been withdrawn 
by some companies and a payment of the face 


| of the policy for straight life insurance is all 


that is promised. 
In a statement relative to the attitude of the 
Bankers Life toward aviation risks, F. L. 








RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
tapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 


















McGraw, assistant secretary, says: 

_ The policies we are issuing at the present 
time are free from restriction from date of 
issue as regards flying in the capacity of “fare- 
paying passenger.” After two years from date 
of issue, the policy contains no restriction as 
to occupation or mode of travel. 

The so-called double indemnity provision 
which is frequently included in the policy fol- 
lows the almost universal rule in this country 
and does not apply at any time in the event of 
death as a result of aviation accidents. 

Our total disability provision does not ap- 
ply if disability results from engaging or 
participating in aviation aeronautics except as 
a fare-paying passenger. 

Inasmuch as the company is a purely mutual 
organization, it has not felt justified in offer- 
ing to insure the lives of aviators until we have 
more satisfactory statistics. upon which to base 
computations of premiums. 

W. F. Poorman, actuary of the Central Life, 


states that the policies issued by his company 
are incontestable after one year. There are 
restrictions as to air travel governing the prin- 
cipal sum of the policy. However, double in- 
demnity or disability benefit does not cover 
“riding in, being in or upon any aerial device 
or conveyance.” Licensed pilots flying com- 
mercial planes are carried for $25, plus the regu- 
lar premium fee on each $1000 of insurance. 
Persons using air travel more or less regularly 
are rated as to individual hazard and pay an 
amount in addition to the regular premium 
charge. This is generally from $10 to $25 per 
$1000. 

The Equitable Life of Iowa, according to R. 
Hunter, actuary, issues policies that are incon- 
testable after they have been in force for one 
year, but pilots are not accepted. Persons who 
fly occasionally—perhaps three or four times a 
year—on recognized lines with licensed pilots 
generally are accepted as ordinary risks with- 
out extra premium charge. No double indemnity 
is paid, however, for deaths resulting from 
“participation in aviation or aeronautics opera- 
tions.” 

W. G. Tallman, president of the Great West- 
ern Insurance Company, says that his company 
writes insurance for persons who make a regu- 
lar practice of riding in airplanes. 


AETNA LIFE BUILDING 
Plans for New Home Office Going Forward 


Revised plans for the new home office build- 
ing of the A2tna Life Insurance Company, which 
will be erected on the company’s 23-acre tract 
on Farmington avenue and Sigourney street, 
Hartford, Conn., are being prepared by Jas. 
Gamble Rogers, noted New York architect and 
designer of the Harkness Memorial Quadrangle 
at Yale University. 

Mr. Rogers, after being acquainted with the 
vote of the directors, was requested to proceed 
immediately with the new plans. The George 
A. Fuller Company of New York has been 
named general contractor. 

The plot for the proposed new office building 
was acquired by the A&tna in three separate par- 
cels. Two parcels were purchased on October 
8, 1921, from the heirs of Frances A. C. Beach 
and Clementine L. D. Welling. The original 
purchases totaled 16 acres. More recently, an 
adjoining five acres were obtained from Charles 
P. Cooley. 
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Pennsylvania Insurance Days 
(Concluded from page 3) 


he desires to talk. When he has secured the 
interview his first effort will naturally be to 
impress his prospective client with his honesty 
of purpose and his ability to serve and to gain 
his full and complete confidence. If he is suc- 
cessful in this, and has written his first line, he 
overlooks a most profitable business opportunity 
to himself, and fails in his duty to his new 
client, if he neglects to follow up the advantage 
gained. New clients are a necessity and must 
be secured, but I believe too many producers 
fail to spend the time they should to develop 
further needed lines of insurance amongst their 
already established clients. Amongst these they 
have already opened the door. ‘No time need 
be wasted for that purpose. 

Hugh D. Hart, vice-president of the Penn 
Mutual Life, spoke during luncheon. His ad- 
dress is reviewed elsewhere in this issue. The 
Smoke and. Cinder Club, of Pittsburgh, arranged 
this afternoon’s program, and had for their 
principal speakers, Laurence E. Falls, vice-presi- 
dent of the American Insurance Company, of 
Newark, and S. F. Law, assistant secretary of 
the Springfield Fire and Marine Insurance 
Company, of Springfield, Mass. The former 
spoke on Insurance in Business and the latter 
on Side Lines. 

The public program was concluded with a 
showing of “Vanishing Fortune,” the moving 
picture prepared by the Phenix Mutual 
Life Insurance Company to illustrate the im- 
portance of the life insurance trust. James A. 
Whitmore, agency manager of the company, 
prefaced the showing with a short address. 





American Life 
Insurance Company 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N.]J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 












































Western Department Pacific Department 
H. A. CLARK, Manager a ee: W. W. & E. G. POTTER, Managers 
844 Rush Street Newark, N. J. Philadelphia, Pa. 60 Sansome Street 
CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 
LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 
NOW READY 
DOWN TO BRASS TACKS ...... 
An extraordinary new book on “Direct Mail Advertis- 
ing as a Business Builder for Local Fire and Casvalty 
Agents’’! Consider these chapter headings—they mean | 
real money to you: é 
, HIS remarkable volume was 
1. Why Use Letters?—Reasons, explanations and examples. compiled by Chauncey S. 
s4° ae ; S. Miller and is based on actua 
2. The Mailing List- How , when and where to prepare it canaries ‘aul tne Sea. 
3. The Prospect—His motives and reactions analyzed. Agents, field men, company 
4. The Letter—Its format, message and objective. ee ee 
5. Mailing the Letter—Times, places and methods detailed. seen advance proofs call it the 
6. Postal Information—The latest regulations and rules. — answer to a definite 
7. Following Up the Direct-Mail Appeal—Cashing in on success. 
8. Summary—Personalized advertising, a recapitulation. 
Ae A STN a TS AO 
per Ss THE SPECTATOR COMPANY weeeeeeeeeeee 192 
Discount on quantity orders 135 William St., New York, N. Y. 


CHICAGO NEW YORK 
ORDER YOUR COPY TODAY => 





1 

I 

; Please send ...... cop.... of Down to Brass Tacks 
THE SPECTATOR COMPANY \ for which ...... agree to pay you $2.85 per copy. 
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FIRE INSURANCE 








ADJUSTMENT BUREAU 
PROPOSED 





National Board Would Control Coun- 
try Through New Organization 





SPECIAL MEETING JUNE 20 





Paul L. Haid, Chairman of Committee, 
Scores Present Abuses in Vigorous 
Report 
A proposal that the National Board of Fire 
Underwriters assume control of all adjustments 
through a central organization to be known as 
the Fire Companies Adjustment Bureau, cre- 
ated a sensation at the annual meeting of the 
Board last week and decision was withheld un- 
til a special meeting which will be called on 

June 20. 


Paul L. Haid, chairman of the committee 
on adjustments, read a report which contained 
the proposal and in addition a vigorous and 
scathing arraignment of the present conditions 
in the underwriting field. 

The proposal had received the unanimous ap- 
proval of the committee on adjustments and 
the executive committee before being presented 
to the membership at large. It embodied only 
the outline and principal features of the plan, 
leaving the extensive details for later develop- 
ment. The proposal follows: 


The committee on adjustments has during the 
year devoted much interest to the adjustment 
situation, a subject which has been before the 
companies through your committee for a num- 
ber of years past. It is our unanimous opinion 
that it is very desirable in principle, in the 
best interest of fire insurance, to set up a cen- 
tral control of the adjustment machinery in 
this country under the sponsorship of the Na- 
tional Board of Fire Underwriters, through its 
committee on adjustments, and by agreement 
upon such rules, regulations and procedure in 
connection with the adjustment and payment 
of losses as may be desirable and in the inter- 
est of all concerned. 


It is therefore recommended that there be 
organized the fire companies adjustment bureau. 
a corporation without capital stock, organized 
for service, not profit, its membership to com- 
prise the companies members of the National 
Board of Fire Underwriters, to operate under 
the jurisdiction of the committee on adjustments 
of the National Board, which may delegate 
authority to an executive committee or a board 
of directors, to be selected from the member- 
ship of the committee on adjustments. 

It is proposed that the existing company ad- 
justment organizations be incorporated into this 
3ureau, the Bureau to utilize them as branches, 
establish new ones where expediency and good 
business judgment dictate, and consolidate con- 
flicting bureaus. 

The committee on adjustments of the Na- 
tional Board, either in itself or through its 
executive committee or board of directors, shall 
be charged with the duty of appointing the gen- 
eral manager of the bureau and through him 
the managers of the several bureaus or branches, 
and these men shall be directly responsible to 





the executive committee or board of directors 
appointed by the committee on adjustments. 

In the development of its staff, to the desir- 
able independent adjusters throughout the coun- 
try will be given an opportunity to become 
salaried employees of the Bureau. 

All losses of all companies members of the 
National Board will automatically be handled 
by the fire companies adjustment bureau where 
the aggregate loss is estimated to be in excess 
of $100 and the insurance to be excess of $25,- 
000, or, where the aggregate loss is estimated 
to be in excess of $100, and two or more com- 
panies are interested in the same loss or assured. 

Any company not having a salaried adjuster 
available may assign an independent adjuster on 
a loss; the companies wishing to take such 
action must notify the territorial branch of 
the Bureau. All adjusters of the fire companies 
adjustment bureau and its branches must be 
salaried employees. 

At its discretion the fire companies adjust- 
ment bureau may employ, at its headquarters 
and branches, attorneys and accountants on a 
salary basis. 

In co-operation with the committee on fire 
prevention and engineering standards, the com- 
mittee on incendiarism and arson of the Na- 
tional Board, and the actuarial bureau of the 
National Board, the committee on adjustments 
will develop to their fullest usefulness to the 
stock fire insurance companies, members of the 
Bureau, the services of the salvage corps of 
fire patrols, and of the special arson investi- 
gators, also the loss records of the actuarial 
bureau. The object of these latter features is 
to have all the services maintained by the com- 
panies participate for the benefit of the com- 
panies. 

Furthermore, the Bureau shall arrange to 
apprise all of its adjusters, through its branch 
offices, of trade conditions throughout the coun- 
try, classes of stock undergoing change, and in 
general, keep the force which is paying out the 
companies’ money fully informed upon business 
conditions in the various industries. 

In conferences with company executives rep- 
resenting all sections of the country, we have 
found marked evidence of an attitude in sup- 
port of the views expressed at previous annual 
meetings to the effect that the National Board 
of Fire Underwriters should exercise general 
supervision and control over adjustment matters 
throughout the country. Recommendations in 
previous years have been of a constructive na- 
ture, but only recently general sentiment has 
been sufficiently crystallized into a clear con- 
ception of a plan which would eventually be 
developed to meet this need for placing the ad- 
justment of losses under the direct‘on of an 
impartial and interested body, clothed with 
authority. oe 

We would not contend that competition 1s 
less healthy to the business of stock fire insur- 
ance than it is to any other business; but we 
are certain that there is one department of our 
business where competition is neither healthy, 
wise nor economically sound, and that is in the 
matter of its adjustments. In the effort to 
show results on the profit side of the ledger, 
is there any reason why less consideration 
should be given to the disbursement of our 
funds than to their acquisition? Nevertheless 
we find ourselves in the position of permitting 
competition amongst those who are paying out 
our money—a situation which is so unsound as 
to border on the grotesque; and that it has pre- 


(Concluded ‘on page 23) 
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NEW THEFT BUREAU 





Auto Underwriters Form National Or- 
ganization Apart from Conference 





J. ROSS MOORE IS SECRETARY 





Will Seek to Co-ordinate Work of Local 
Bureaus—In Full Operation Next 
Month 
An important step in the field of automobile 
insurance was taken recently when the Na- 
tional Automobile Theft Bureau was organized 
with members of the National Automobile Un- 
derwriters Conference and non-conference com- 

panies on its governing board. 

The new bureau was started at a meeting 
held at the Drug and Chemical Club, New 
York, on May 10, but requested, at that time, 
that publicity be withheld for several weeks. 

The governing board, elected at the organiza- 
tion meeting, is composed of: Fred J. Sauter, 
Cook County manager of the Atna; L. L. 
Short, president General Exchange Insurance 
Corporation of New York; L. K. Babcock, 
secretary of the Automobile Insurance Company 
of Hartford; A. T. Bailey, manager of the 
North British and Mercantile, of San Francisco; 
N. S. Bartow, president of the Queen Insur- 
ance Company; J. M. Harrison, agency super- 
intendent, Royal Insurance Company, of At- 
lanta, and A. B. Roome, vice-president of the 
Independence Fire. 

Mr. Sauter was elected chairman, Mr. Short, 
vice-chairman of the board, and J. Ross Moore, 
secretary of the new Bureau. 

Applications from eleven new members, not 
already connected with the Bureau, were favor- 
ably acted upon and the board made provision 
that further applications, received prior to its 
next meeting, may be passed upon by the chair- 
man, vice-chairman and secretary. 

A sub-committee was appointed to work out 
the details of assessment rates, etc. Provision 
was also made for the necessary clerical assist- 
ance in the conduct of the national offices of the 
bureau and for the extension of the work of 
the various local bureaus now operating. It is 
expected that the mew Bureau will be in full 
operation some time in June or by July 1 at the 
latest. 

The following committee on bureau opera- 
tions was appointed: 

J. Ross Moore, chairman; E. L. Rickards, 
manager Automobile Protective and Informa- 
tion Bureau, Chicago, vice-chairman; Orville 
Davies, vice-president, General Exchange In- 
surance Corp., New York; Claude Patterson, 
manager, Automobile Underwriters Detective 
Bureau, Atlanta; W. E. Schoppe, superintend- 
ent, Theft Bureau of Pacific Coast Automobile 
Underwriters Conference, San Francisco, and 
H. M. Shedd, director, Automobile Underwriters 
Detective Bureau, New York. 
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INSURANCE OFFICE ORGANIZATION 
MANAGEMENT AND ACCOUNTS 


By T. E. Young, B. A., F. R. A. S., and Richard Masters, A. C. A. 
Second Edition—Revised 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation are comprehensively discussed, 
including the general principles of bookkeeping. 


Price, $1.75 


Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. ‘The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 


Price, post paid, $3.0U 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Prxtey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WELSON, L.L. M., 
F.C. I.1., F.C.1.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Younc, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- : 
ance. Adopted asa text book by Yale University. 3 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAawrRENcE DuckwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M. Com., F.C. A.,and H. E. Buain. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 
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A HISTORY OF LLOYDS 





New Book Covers Period from Lloyd’s 
Beginning to Date 





IS FULLY ILLUSTRATED 





This Valuable Work Is of Much Historical 
Interest to Everyone in The Insurance 
Business 

A most interesting new work is “A History 
of Lloyd's,” written by Charles Wright, chair- 
man of Lloyds’ Brokers Association, and C. 
Ernest Fayle, author of Seaborne Trade, and 
is published for the Corporation of Lloyds by 
MacMillan and Company, Ltd., London. 

When the King of England laid the founda- 
tion stone of Lloyd’s new building in London 
in 1925, he referred to “the extraordinary and 
romantic history of Lloyds’, and its evolution 
from an ordinary seventeenth century Coffee- 
House to the great public and international in- 
stitution familiar to us all.” 

Lloyd’s is one of the earliest manifestations 
of the insurance idea in practical use, and derived 
its name from Lloyd’s Coffee-House, where the 
original subscribers of insurance policies were 
wont to congregate. The first printed “List of 
Subscribers to Lloyds,” issued in 1800, refers 
specifically to its foundation in 1771; but it is 
stated that the underwriters of 1771 were not 
really the founders. The book throws interest- 
ing sidelights upon conditions in those early 
days. It deals with the early underwriters and 
the marine insurance corporations, from 1574 
to 1720, and then takes up the foundation of 
Lloyd’s List and Lloyd’s Register. The his- 
tory of this great organization is followed 
through numerous chapters with very interest- 
ing pictures and photographic reproductions of 
old documents interspersed. 

The development of Lloyd’s policy is traced, 
and many interesting and enlightening facts and 
anecdotes are presented. The subject of war 
risks during the troublous period between 1793 
and 1815 and other periods, is dealt with at some 
length. In 1810 considerable opposition devel- 
oped against Lloyd’s, and in 1811 there was a 
reorganization. Following some unsatisfactory 
legislation there was a period of depression and 
a revival of activity between 1824 and 1837. 
Then Lloyd’s was burned out of its home in 
the Royal Exchange in January, 1838. and the 
subscribers took refuge at the Jerusalem Coffee- 
House. After the Royal Exchange was rebuilt, 
Lloyd’s went into the new building in 1844. 
Gradually changes were effected in methods and 
organization, and Lloyd’s was incorporated in 
1871. Its activities in the World War, 1914 to 
1918, are described, and a chapter is devoted to 
the present organization. 

One chapter title refers to Lloyd’s as univer- 
sal provider, and tells of the growth of non- 
marine guarantees, the reasons for its exten- 
sion of miscellaneous insurance business, elas- 
ticity of its market, the great variety of con- 
tingencies covered, etc. There are also several 
appendixes relating to different subjects bear- 
Ing upon Lloyd’s. 

The book is a handsome and well illustrated 
work and one that should find a place in the 


library of every insurance man, as it deals with 
matters which have had much to do with the 
development of the insurance business during 


the last 200 years. The book sells at $10 per 
copy and may be ordered through The Specta- 
tor Company. 


National Board Meeting 
(Concluded from page 3) 

end that greater efficiency may be promoted and 
the fire waste reduced, so that better results 
may be obtained for all concerned (including 
the insuring public) by the co-operation and 
support of the public along constructive lines. 
Propasals and suggestions were entertained 
from a representative list of advertising media. 
Each plan presented has been carefully reviewed 
and will be the subject of further studies for the 
purpose of measuring the benefits to be gained in 
connection with the objectives sought, for the 
purpose of making a test campaign of publicity 
along this line on some effective basis at a rea- 
sonable expenditure. The committee is now 
prepared to pursue a definite course of action. 
It has recommended to the executive committee 
and the executive committee has approved a test 
campaign of newspaper advertising for the pur- 
poses indicated with certain limitations as to 
the amount to be expended. This proposal car- 
ries the unanimous recommendation of the 
membership of the Committee on Public Rela- 
tions with a similar endorsement from the ex- 
ecutive committee; it will come before this 
meeting for confirmation. We believe that this 
course of procedure will afford an opportunity 
to demonstrate the usefulness of this form of 
publicity for the benefit of the common interests 
of the companies and the insuring public. If 
the plan proposed and the expenditure made jus- 
tify their effectiveness, consideration can then 
be given in due time to its enlargement. 

The up-to-dateness of the various phases ot 
the National Board’s work is indicated in the fol- 
lowing paragraph from the report of the com- 
mittee on fire prevention and engineering stand- 
ards: 

At the suggestion of one of our member com- 
panies, made following an aeronautic confer- 
ence in Washington under the auspices of the 
United States Department of Commerce, your 
committee authorized a survey of a number of 
existing airports, with a view to preparing stand- 
ards for the construction, fire protection and safe- 
guarding of hazards incidental to airports. This 
work is well started and tentative requirements 
have been drafted for discussion with a group 
of commercial and governmental representa- 
tives. 


Death of P. B. Armstrong 

Philander B. Armstrong, who died recently in 
Montclair, N. J., aged 81, had a long and suc- 
cessful career in the insurance world. He was 
born in Indiana and when a young man went to 
Cincinnati and entered the insurance business. 
For a time he was the Cincinnati general agent 
for the Guardian Mutual Life Insurance Com- 
pany. Impressed with the idea of mutual in- 
surance applied to merchants and manufacturers 
he founded the Phoenix Mutual Fire Insurance 
Company in 1871. In 1880 he came to New 
York and organized the Mutual Fire Insurance 
Company. He also organized the Armstrong 
Fire Insurance Company and the American 
Union Life Insurance Company. He was life 
member No. 1 of the Union League Club of 
Brooklyn and a member of the Lawyers Club, 
Ohio Society and Sons of the Revolution. 
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NATIONAL LIBERTY’S CAPITAL 
INCREASE 
Stockholders to Vote, June 5, on Directors’ 
Recommendation 

Stockholders of the National Liberty Insur- 
ance Company of America will vote at a meet- 
ing June 5 on the recommendation of the direct- 
ors to increase the capital from $2,000,000 to 
$2,500,000. The directors have also recom- 
mended the splitting of the stock from $10 
par to $5.- The proposal is to give rights to 
stockolders on the basis of one share for each 
four shares held by them at $50 a share. 

The annual statement of the National Liberty 
shows its surplus for 1927 as $7,064,683 and for 
1928, as $14,689,493. It was organized in 1850 
with $200,000 paid-in capital which has since 
been increased to the present $2,000,000. In 
January, 1928, it paid a regular semi-annual 
dividend at the rate of 10 per cent and an extra 
dividend of 20 per cent. The old stock of the 
company has been selling at about $300 a share. 
The sale of the new stock will add $4,500,000 
to surplus. 

Affiliated with the National Liberty are the 
Baltimore American Insurance Company, New 
York, and the Peoples National Fire Insurance 
Company of America, New York, in what is 
known as the National Liberty group and all 
three companies are associated with the Finan- 
cial and Securities Corporation, of which Ralph 
Jones is chairman, and George U. Tomers is 
president. 


CONNECTICUT INSURANCE REPORT 
Advance Sheets of Fire Report Contain In- 
teresting Figures 

Insurance Commissioner Howard P. Dunham, 
of Connecticut, has issued advance sheets of his 
forthcoming report covering fire and marine in- 
surance companies, in relation to their business 
in 1927. For the companies operating in Con- 
necticut the premiums earned last year are given 
as $903,428,263 ; the losses iricurred as $445,205,- 
710 (49.28 per cent), and the underwriting gain 
in surplus as $54,283,870. Interest and rents 
earned amounted to $81,210,073 and investment 
gains in surplus were $184,349,173. The total 
gains in surplus were $141,305,116. In each of 
the three next preceding years there were un- 
derwriting losses, and the investment income and 
profit, as well as gains in surplus, fell far short 
of the 1927 record. The assets of the 259 com- 
panies now operating in Connecticut were on 
December 31, 1927, $2,073,445,774, and the com- 
bined surplus over all liabilities. and capital 
stock and deposits of foreign companies ($261,- 
579,000), was $701,109,461. The total income in 
1927 was about $5,000,000 less than in 1926, and 
the total disbursements were about $34,000,000 
less than in 1926. Fire premiums on Connecti- 
cut business in 1927 aggregated $13,765,223, 
while the losses incurred were $5,164,203. 


Annual Statement of Le Lloyd Belge 

The annual statement for 1927 of Le Lloyd 
Belge, of Antwerp, shows Frs. 37,165,332 of 
assets, a profit balance of Frs. 530,526, and a 
capital of Frs. 6,000,000. The gross fire pre- 
mium income in 1927 was Frs. 17,599,730: and 
the gross marine premiums Frs. 2,476,296. 
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VALUABLE FIRE INSURANCE COURSE 





Sunderlin’s Lectures 


Fire 


ON THE 


Insurance 


Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 


agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


handling of their business. 


34 OF THE SERIES OF 40 LECTURES NOW READY EMBRACE THE FOLLOWING TITLES: 


1—The Policy Contract—General 

2—Insurable Interest 

3—Public Relations 

4—State Regulation or The Police Power 

5—Cooperation and State Supervision 

6—Co-Insurance 

7—Valued Policies 

8—Professionalizing the Fire Insurance Busi- 
ness 


9—Construction and Operation of the Policy- 
Contract 


10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 

14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 
17—-Misrepresentations 
18—Warranties 


19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 

22—Fall of Building Clause 

23—Negligence 

24—-Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 
praisal 

28—Options of Company in Case of Loss 

29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 

praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 


34—-Mortgagee Interests 


LECTURES STILL TO BE PUBLISHED 


Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 


Miscellaneous Forms 
Endorsements 


Reinsurance 


34 of the lectures have already been delivered and printed in pamphlet form, and the 6 others are 
to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures : 


THE SPECTATOR COMPANY 


CHICAGO 





Sole Selling Agents 


NEW YORK 
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Charles Evans Hughes Philosophizes About the 


of Government and Insurance 


Relationship 


Addressing the sixty-second annual meeting 
of the National Board of Fire Underwriters, 
held last week at the Waldorf-Astoria Hotel, 
New York, Charles Evans Hughes found an at- 
tentive and appreciative audience in the mem- 
bership of that body. Mr. Hughes is acting as 
counsel to the companies in important rate cases 
making the appearance of so famous a jurist 
and diplomat doubly interesting. 

Mr. Hughes’ address follows: 

I was somewhat dismayed when I entered the 
adjo ining room before the luncheon and was 

esate introduced. It reminded me of 
the pious and philanthropic woman who set a 
repast before a tramp and expressed her sur- 
prise that he didn’t offer thanks in what she 
thought would be an appropriate manner. He 
said, “Lady, me and Chauncey Depew speaks 
best after we eats.” 

I am not sure, however, in view of this very 
elaborate luncheon, that I did not make a mis- 
take in not seizing the opportunity which was 
apparently within my grasp. 

It is a great privilege to greet you and to 
speak to you informally for I recognize that you 
represent a successful co-operative effort to 
promote business stability without interfering 
with appropriate individual opportunity. 

You may recall the historic conversation be- 
tween two statesmen. One said to the other 
“What is the object of legislation?’ The reply 
was: “To promote the good of the greatest 
number.” ‘Well,’ said the first speaker, “what 
do you mean by the greatest number?” The an- 
swer was, “Number one.” 

There is a great deal of truth in that. We 
shall do nothing for the greatest number if 
we ignore “number one,” and “number one” 
will be certainly far short of the prosperity he 
desires 1f there are not other “number ones” 
who are looked after in the same degree as him- 
self. 

That presents to us the great problem of so- 
cial relationship. At the present we are in the 
midst of apparent political confusion. It may 
seem that we ought to be able to get along in 
our political parties with less internal strife. J 
have come to believe that that is the law of 
nature; not simply the law of political action 
but it is a law of the universe. There was a 
time when scientists in search for the ultimate 
and the indivisible thought that we had dis- 
covered it in the atom, as an indivisible unit. 
Now it is appreciated that the atom is a great 
world in itself with electrons constantly clash- 
ing with each other. 

As has been very well said, the progress of 
the universe is. from chaos into cosmos. We all 
know in our political institutions, if these po- 
litical electrons clash with each other for a 
certain length of time, there will be progress 
irom what seems to be chaos into cosmos and 
we shall finally achieve a certain degree of po- 
litical stability. 

In fact, I think in this country we have the 
maximum attainable of political stability. The 
reason is that our government is the most suc- 
cessful contrivance the world has ever known 
tor preventing things from being done. hat 
creates a difficult situation for public officers 
who may be ambitious to accomplish many 
things which they think to be for the public 
good, but they find themselves thwarted on every 
hand; barriers arise which are insurmountable. 
They may be distressed, but the American people 
are fairly well off because it is not easy to do 
many things which at times of great pressure 
t political agitation might easily be done if 


we had an arrangement which did not conserve 
political stability. We have therefore public 
positions of universal acclaim but of great per- 
sonal discomfort. 

I think that we cannot fail to appreciate how 
interrelated all our activities are. You repre- 
sent, as I have said, an achievement in co-opera- 
tion. How intimately the prosperity of your 
companies is linked to public order, to integrity 
and efficiency. You start at once with what you 
might call the “moral hazard,” the great haz- 
ard in your business which defies accurate ap- 
praisal. It differs in different communities at 
is a hazard which reflects 
some degree the success in which the laws 
of the country are maintained and enforced. It 
represents to a degree the extent to which our 
xy appropriate crim- 
lax we are in 
short of the 


different times. It 


to 


criminal laws are enforced 
inal procedure. We know how 
this country, how far we fall 


standards of administration of justice which 
good citizens would like to see maintained. I 
think that in speaking to experts like yourselves 
I am not out of the way in calling attention to 
the way in which your fortunates are linked 
to the morale of the community, and how you 


absolutely, in the last analysis, depend upon 
the moral standards of the community and on 
a constant progress in diminishing rather than 
increasing the moral hazards. Then you have 
at stake, in a very obvious and striking degree, 
your interest in municipal administration. You 
of all business concerns desire to see efficient 
municipal administration. We are all gratified 
at the success which has been attained: in the ad- 
ministration of our fire departments, which per- 
haps in a greater degree than in any other field 
of municipal effort shows what can be done by 
social co-operation within a municipality. But 
when you go a little beyond that you realize 
that you have a great deal, especially at this 
time, to wish for in competent, honest, intelli- 
gent regulation. The fire insurance business has 
been held to be a business affected with a pub- 
lic interest. That opens the door to legislative 
interference, which may be wisely or foolishly 
conceived. It is a surprising thing how difficult 
it is to organize the intelligence of the coun- 
try in political effort. It does not seem to be 
a difficult thing to organize the intelligence of 
the country in matters of private business 
where individual initiative is allowed full op- 
portunity. In those enterprises you see on every 
hand the triumphs of our engineering and in- 
dustrial skill; you witness these extraordinary 
performances in organization which have made 
American organization the standard for all 
peoples. When, however, we come to political 
organization it seems very 
speak now of organization not in the narrow 
sense but in the wider sense—it seems very diffi- 
cult to organize the intelligence of the country, 
so that when government touches business it will 
do so only for the public good, and it will do 
so in a way that will promote the interest, the 
real interest, of the community. That is the 
last, and I hope not the impossible, achievement 
of democracy. You can readily see in the fire 
insurance business what havoc would result if 
regulation were unintelligent. We, as many of 
you know, now have to deal with what we re- 
gard as unfortunate attempts at regulation in 
certain communities, attempts which seem to 
disregard some of the fundamental tenets of 
the fire insurance business. 

I had the pleasure the other night, in attend- 
ing the dinner of a distinguished group of busi- 
ness men, of hearing one of our most eminent 
scientists speak of what he called “scientific 
idealism.” What did he mean by scientific ideal- 
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ism? He had reference to the motive with 
which scientific research was conducted, the sole 
desire to find out the truth, to advance the 
boundaries of human knowledge. He had i 
mind the methods which were adopted to accom- 
plish that purpose. He had in mind the practi- 
cal utilization of the results of these efforts. 
What finer concept is there than that of a 
scientific idealism, motivating this great and 
constant movement to subdue the forces of na- 
ture and make them more and more subject to 
the demands of an expanding civilization? Now 
we should have that scientific idealism in our 
political life, in our governmental relations, as 
well as in the relations of business. 

\When we see in our universities young men 
trained in scientific methods, and our whole 
business life being reorganized, as it is being’ 
reorganized, with reference to the actualities of 
industry and commerce, and the interrelated 
activities of both, when we find a growing nim- 
ber of men and women in the community who 
are trying to ascertain what are the sound 
foundations of political action, I think we can 
look forward to the future with a great deal of 
confidence. This whole matter of appropriate 
regulation depends upon this spirit. You are 
subject to this interference by government which 
the community may deem to be essential for the 
protection of its interests. It is vital to you 
that scientific idealism should permeate every 
effort that is made in that directign. It is vital 
also that you should be willing to face the 
facts, to know what they are, to be perfectly 
impartial in their pursuit, to be equally impar- 
tial in your submission to them, to be equally 
ready to accept the results, as you desire the 
community on its part to be ready to accept 
the results of a similar method of investiga- 
tion. 

I love to think of the future in this coun- 
try as more and more there is evidenced this 
spirit of co-operation. We cannot live with- 
out each other. We cannot separate ourselves 
into watertight compartments. To change the 
figure, there are no citadels that we can win 
that are proof against assault. 

You distribute the very serious risks that 
threaten business and industry, by your co- 
opertaion and scientific adjustment of losses 
that are due to the hazards against which your 
business seeks to protect. 

That is an illustration of the sort of work 
which remains to be done. We have in this 
country the most extraordinary opportunity be- 
cause of the very high degree of intelligence 
that our people possess, although lamentably so 
little of it is shown at times in the administra- 
tion of our public affairs. 

I have no desire to inflict upon you an undue 
optimism. I remember as one of the most strik- 
ing, if not the last, of the stories about the 
optimist and pessimist, this,—that the pessimist 
was a man who had just left an optimist. I 
have no desire to encourage pessimism in you 
by any suggestion of an inconsiderate optimism, 
but despite all our difficuities created by the 
mass of things, the congestion that we have not 
simply in the traffic of the streets, but in the 
traffic of our minds, despite the manner in 
which we are beset by a thousand attempts at 
regulation which at times seem intolerable, I 
feel that American business has never been 
more wholesome, notwtihstanding the regrettable 
revelations of recent years, than it is to-day, 
that labor and capital have never worked to- 
gether in better harmony, and that for you and 
for all others, on whose prosperity your pros- 
perity depends, we are entitled to look forward 
to a very satisfying future! 
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Club House 


Administration Building 


Agents— 





Power Plant Print Shop Garage 


Maybe you have been missing something? Some agents are satisfied with their 
home-made radio set—until they hear a bigger and better set at their 
neighbor’s. It’s the same with an insurance connection. Maybe a 
connection with this Company is just what you want, 
and don’t know it. 


Maryland Casualty Company . 


Baltimore 


We are daily helping over 7000 
agents to be bigger and better 


Our daily ambition is to make our Ser- 
vice to your clients bigger and better 
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| + Two HELPFUL BOOKS FOR UNDERWRITERS 
By FREDERICK L. HOFFMAN, LL.D. 


Consulting Statistician, The Prudential Insurance Company of din: Member American Seismo- 
logical Society; Fellow Member of The American Association for the Advancement of Science; Mem- 
ber Engineering Section, National Research Council; Member American Meteorological Society, etc. 


EARTHQUAKE HAZARDS AND 


INSURANCE 

(NOW READY) 
Now that earthquake insurance is being written by 
many fire insurance companies, the information 
given in the new book entitled EartHquake Haz- 
ARDS AND INSURANCE, is of great and increasing in- 
terest to agents and others identified with companies 
writing such risks. 

Among the topics dealt with are Seismic Theor- 
ies: Data as to Earthquakes in various sections, in- 
cluding California, Montana, Oregon, The Eastern 
States, Japan, Great Britain, Porto Rico, Charleston, 
etc. Lists of earthquakes in recent years are pre- 
sented, and also chapters relating to Our Mobile 
Earth, The Theory of Earthquake Insurance, Earth- 
quake Insurance Practices, etc. 


EARTHQUAKE HAZARDS AND INSURANCE 


A book of 169 pages, contains the results of much 
research, and will prove a valuable aid to those seek- 
ing information upon this live subject. 


PRICES 
“ia Copy, $4.00 
12 Copies heise el — 50 Copies........ $170 
Be) wien noe BO es eecoemrorete 320 


WINDSTORM AND TORNADO 
INSURANCE 


This excellent work covers its subject very fully 
and practically. It is invaluable for informing 
agents concerning 


WINDSTORMS AND TORNADOS 

and provides them with effective arguments to in- 
duce their clients to carry storm insurance on prop- 
erties located anywhere in the country. The eleven 
chapters discuss such subjects as Storms and their 
Occurrence; Causes of Storms; Typical Tornados; 
Destructive Storms; Wind and Hail Losses; 
Weather Bureau’s Tornado Records; Premium 
Rates; Experiences of Particular Companies; Tor- 
nado Insurance Experience; Cyclones and Hurri- 
canes, and Storm Experience by States. 


WINDSTORM AND TORNADO INSURANCE 
Contains 116 pages, including 20 illustrations, and is 
handsomely bound in full cloth. It will be found of 


exceptional service to companies and agents wish- 
ing to expand their windstorm insurance business. 


PRICES 
Single Copy, $2.50 
12 Copies ees $28.50 50 Copies..... $106.25 
“cali ae eee 56.25 OE, oS. cerca He 200.00 


THE SPECTATOR COMPANY 


Publishers 


NEW YORK 
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FOREIGN NEWS 








The following case has recently been decided 
in England before a court of arbitration and 
the Kings Bench Division in London. An Eng- 
lish firm in 1919 shipped cork from Spain to 
England. While the cork was on the quay in 
the Spanish harbor ready for loading, a fire on 
a nearby pier broke out and the harbor authori- 
ties, in order to prevent the fire from spreading, 
ordered part of the cork thrown into the water. 
The cork thereby suffered damage by sea- 
water. 

The marine underwriters denied liability be- 
cause the policy did not cover the damage, which 
came under the fire policy’s cover. It so hap- 
pened that the open policy contained this condi- 
tion, but it was not contained in the certificate 
submitted to the arbitrators. It was further 
pleaded that the damage was not due to fire but 

hto an order of authority which risk was ex- 
icluded under the “free capture and seizure 
} clause.” 

The arbiters as well as the Kings Bench 

Division did not entertain this plea. Regard- 
Bing the fire insurance, both held that the copy 
» of the policy ruled the transaction (which did 
} not contain the clause shifting the fire risk 

irom the marine underwriters) and that this 
| condition had to be considered non-existent. It 
/ was held that the goods, at the time of loss, 
© were “in ordinary transit” and came under the 
| “warehouse to warehouse” clause. Regarding 
the plea that the damage was due to order of 
authority, the judge held that while the damage 
» was not due directly to fire it was caused by 
: a similar event. Judgment against marine un- 
 derwriters. 
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| Home Insurance Company Throws Search- 
light on “Milestones” in Its History 

) “Milestones” is the appropriate title of a 

| handsomely bound and finely printed and illus- 

§ trated book published by the Home Insurance 
Company of New York to mark what it cor- 

F rectly terms “three-quarters of a century of 

achievement.” 

_The history of the company is told from the 

time when, seventy-five years ago, “a little 

B Sroup of far sighted business men gathered at 
No. 29 Wall street to take into consideration 


Tee el >.» 


the propriety of organizing a new fire insur- 
ance company to be located in the City of New 
York.” Earlier New York fire insurance com- 
panies did not provide a pleasant augury for 
such adventure. The fire of 1835, involving a 
loss of $20,000,000, had made most of them 
comparatively bankrupt and ten years later the 
Broad street fire wiped out nearly every insur- 
ance company in the city. 

The organizers of the Home, in spite of the 
gloomy warnings of friends and well wishers, 
subscribed half a million dollars capital stock 
and went ahead. In a footnote to the anniver- 
sary volume President Charles L. Tyner says 
that it has been the unwavering determination 
and ambition of the Home organization through 
all the passing years to so conduct its activities 
that every transaction should strengthen its 
reputation for dependability, fairness and effi- 
ciency and to instill an abiding confidence that 
the problems of the future will be squarely met 
and fairly solved. 


William A. Hall, Jr., President of Under- 
writers’ Protective Association 

At the annual meeting of the Underwriters 
Protective Association of Newark last week 
William A. Hall, Jr., was elected president, 
C. Weston Bailey and Neal Bassett, vice-presi- 
dents; Charles M. Henry, secretary treasurer, 
and Thomas L. Farquhar, chairman of the 
executive committee. The following directors 
were elected: C. Weston Bailey, American of 
Newark; Neal Bassett, Firemen’s of Newark; 
Thomas L. Farquhar, Newark Fire; William 
A. Hall, Jr., United States Fire; Ralph E. 
Hartshorn, ZZtna; Charles M. Henry, Hanover ; 
Frank D. Heller, Glens Falls; Harry O. Huth, 
Camden Fire; Charles C. Lyon, Niagara Fire; 
Robert O’Gorman, New York Underwriters; 
John D. Tally, Great American; Julius A. 
Proehl, National of Hartford; Arthur E. Reed, 
Northern of London; Fred H. Walker, Liver- 
pool and London and Globe; Curtis W. Pierce, 
Continental. 


Montreal Appointment by Perrin Group 

MontTreAL, Can., May 28.—Stuart Saver has 
been appointed assistant general manager of the 
Trans-Canada Insurance Company, the Fon- 
ciere Fire Insurance Company of Paris, and 
the Milwaukee Mechanics Insurance Company, 
for Canadian territory, these companies being 
under the management of P. J. Perrin here. 


Dixie Fire Reinsures Texas Business in 
Halifax Fire 

The Texas business of the Dixie Fire Insur- 
ance Company of Greensboro, N. C., which has 
retired from Texas, has been reinsured by the 
Halifax Fire Insurance Company of Halifax, 
N. S. The transaction was effected May 21 by 
R. D. Coughanour & Co., of Dallas, general 
agent of the :two companies. The Dixie agents 
in Texas, about 100 in all, have been furnished 
with Halifax Fire supplies and their business 
will suffer no disturbance as a result of the 
change. 

The Halifax Fire has just entered Texas 
and had no local agents and so was in a most 
favorable position to take over the plant and 
business of the Dixie Fire. It was ‘one of the 
leading companies in the R. D. Coughanour & 
Company general agency. The Coughanour 
agency also represents the Carolina Insurance 
Company of Wilmington, N. C., a member of 
the Home Insurance Company of New York 
group, which has taken on the Halifax Fire 
of the same group. The officers also represent 
several other companies. 


Carr P. Collins Addresses Young Men’s 
Insurance Association 

The Young Men’s Insurance Association of 
Dallas held its monthly banquet last week at 
the Y. W. C. A. in that city. 

Carr P. Collins, president of the Fidelity 
Union group of insurance companies, addressed 
the organization, taking as his subject, “The 
Essential Qualities Necessary for a Young 
Man’s Success in the Insurance Business.” Mr. 
Collins stressed the importance of character, 
determination, personaJity and integrity as the 
foremost essentials for a young man’s success. 


General Adjustment Elections 

At the regular spring meeting of the board 
of directors of the General Adjustment Bureau, 
held Wednesday, May 23, Frank C. Hatfield, 
vice-president of the Phoenix Insurance Com- 
pany of Hartford, was elected a director, suc- 
ceeding Thomas C. Temple, who recently re- 
signed. 

E. E. Heins, who for nineteen years has been 
connected with the bureau, and for several years 
past general adjuster at the head office, was 
appointed an assistant general manager, dating 
from June 1, 1928. 
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RESERVE OF ALL OTHER LIABILITIES........ aa 
NET SURPLUS ............. 
TOTAL ASSETS ..... 


SURPLUS TO POLICYHOLDERS ..... atari .. +++ $16,689,493.00 Registered Mail 
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Organized 1859 


NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA 


Home Office: 709 6th Avenue, New York City 


Sammary of 69th Annaal Statement, January Ist, 1928 


.-+ $2,000,000.00 
9,637,599.00 
1,458,105.00 

14,689,493.00 
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INSURANCE ISSUED 





Fire - Automobile ~ 
Windstorm - Tornado 
Sprinkler Leakage 
Explosion 
Rent & Rental Values 
Use & Occupancy 
Tourist Baggage 
Property Damage by Aircraft 
Riot & Civil Commotion 
Inland Marine - Parcel Post 
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FIFTEENTH ANNUAL STATEMENT 


Security Mutual Casualty Company 


December Thirty-First, 1927 


ASSETS 

Bonds and Stocks (Market Value)........... $8,836,340 .00 
EES TES SS SRR TEAEE ES ESET 4 Sea es 30,000 .00 
Accrued Interest on Investments............ 115,425 .82 
Cash in Bank and Offices................... 504,365 .39 
Premiums in Course of Collection............ 414,381.71 

Deposit with Workmen’s Compensation Board, 
PSQvatice OF BARGE. «<5 os oc cc cacaccvcss 2,127 .50 
LIABILITIES $9,902,640 .42 
Net Special Reserve for all Liabilities........ $6,421,739 .36 
Oe ie)! a re 628,771 .62 
Reserve for Taxes and Expenses............. 42,982.75 

Unabsorbed Premium Refund declared (not 
RBA IE Nae me ene Oo ois Seis sic aie aisieiniara oon 99,146.69 
DOE Clnals Susi’. .....bccccccsccccsecsess 2,710,000 .00 


Unabsorbed Premium: Returned to Pol- $9,902,640 .42 
icyholders (in cash) over............... $8,700,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE 


JOUR FACILITIES 
Treat od or Facultative and or Excess for Automobiles, General and 
levator 
Workmen’s Compensation 
ee 4 soa Suret oy cot Robbery 
and Larceny 
bd Meir Accident and Health 
Water Damage 
Property Damage including Liability 
Self-Insurers Catastrophe 
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THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Cou- 
necticut Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 




















WE WANT MEN in 





—men who are self-con- 











fid OHIO 
ont INDIANA 
—men who are morally KENTUCKY 
dependable— MICHIGAN 
—men who are finan- WEST VIRGINIA 
cially responsible— PENNSYLVANIA 
—men who are anxious i A 
to accomplish results— CALIFORNIA 
—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY 
: Tell it all in the 

Columbus, Ohio first letter—Time is 

Standard Sub-Standard Super-Standard Money. 



































The Central Life Insurance 


Company of Illinois 
720 N. Michigan Blvd., Chicago, IIl. 


Offers old time General 
Agency contracts — non - 
forfeitable renewals — top 
first year commissions in 
twenty-two States. 
Ratio of Assets 
to Liabilities 112 
per cent. 
Interest earned 
on mean invested 
funds 6.03 per 
cent 
Capital and Sur- 
plus funds $903,- 
325.65 
Insurance in 
force over $58,- 
000,000.00 
Real Sales Service for 
agents—Practical Sales 
Course — Profit Sharing 
Bankers’ Plan—Participat- 
ing and Non-Participating 
Policies — Children’s Poli- 
cies from date of birth, 
Mortgage Coverage, Non- 
“swag &.-Medical Preferred Risk. 


W. H. Hinebaugh, President S. B. Bradford, Secretary 
Minor Morton, Agency Director 
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SERVICE AND ITS REWARD 
By William T. Nash 


In this latest leaflet, Mr. Nash, well known and quninsing erties an Ute insurance topics, in 
an interesting true story of the experience and success of agent in a amall town, shows the 
ore Life Insurance as a profession affords. 
example is the best spur to progress, and no man or woman can read “Service AND 
= "iawels™ without realizing that the life insurance profession offers limitless opportunites 
lor success. 
Every life insurance company should get a supply of this new uy eat comprising 16 pages of 
interesting reading, and cover, to distribute among its present and prospective agents. 


PRICES 
: Single copy 15 cents 
eT ee $5.00 1000 copies............. $65.00 
100 AS Pe $9.00 5000 5 Pe Hees ee $260.00 
500 os piapents camaaee $37.50 10000 Oe Rh eeuenemess $475.00 
cHicaco. THE SPECTATOR COMPANY yew york 





























We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 
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IMPORTANT LECTURE 








Latest One in Sunderlin’s Fire Insur- 
ance Course Deals With Appor- 
tionment of Loss 





VARIOUS RULES CITED 





Complexities of Pro Rata Liability Are 
Analyzed and Clarified 

The literature of fire insurance has probably 
not had such a practical and worth while addi- 
tion in years as the lecture by Charles A. Sun- 
derlin on “Apportionment of Loss—Pro Rata 
Liability,’ which is the twenty-ninth of the 
series of Sunderlin’s (40) Lectures on The Fire 
Insurance Contract. This booklet has just 
been published and is now in process of delivery 
by The Spectator Company, sole selling agents. 

Mr. Sunderlin, in this lecture, elucidates this 
subject, which is undoubtedly one of the most 
troublesome ‘and complex in the business and 
law of fire insurance, in a manner that will be 
edifying to the fire insurance world. The com- 
plexity of the subject of Pro Rata Liability, 
treated in all its different phases, is clarified and 
simplified by the analytical manner in which 
the author presents the subject. 

The booklet is divided into these sub-head- 
ings: 

(1) Pro Rata Liability; (2) Valid or not— 
legal interpretation of the phrase; (3) Concur- 
rent insurance; (4) Each policy a separate con- 
tract; (5) Contribution; (6) Modes of appor- 
tionment; (7) Adjustment between blanket and 
specific policies; (8) Vermont or “Reading 
Rule”; (9) Criticism; (10) Connecticut or 
“Gradual Reduction Rule”; (11) Kentucky or 
Cromie Rule; (12) Federal Rule; (13) Other 
rules of adjustment; (14) Floating policies ex- 
cluding liability on property covered by specific 
policies, except as to excess; (15) Face value 
of policies determine apportionment; (16) Lia- 
bility when the policy provides pro rata—other 





Fire Insurance 








portionment and co-insurance; (18) Items sepa- 
rately valued; (19) Apportionment of insurance 
(examples); (20) Waiver—other insurance; 
(21) Unauthorized policv; (22) Proportion of 
liability Inter-insurance. ~ 

These lectures or booklets are for daily use 
in the home offices of the fire insurance com- 
panies, general and local offices, by executives, 
underwriters, adjusters, and general, special and 
local agents. They should be on the desk for 
ready reference by every fire insurance repre- 
sentative, from the president to the local agent; 
for the business of fire insurance can only be 
properly conducted by the fire insurance repre- 
sentative having an accurate, analytical, scien- 
tific and professional understanding of the busi- 
ness, Mr. Sunderlin, in presenting these lec- 
tures, has made a permanent contribution to the 
literature of fire insurance. Their value is only 
limited hy thg time that the standard form fire 
policy shall be in use. Their importance will 
grow with use.- The price of the series of 40 
lectures is $30, and single lectures sell at $1 
each. 


Long Island Fire Licensed 

The Long Island Fire Insurance Company of 
New York has been licensed by the New York 
Insurance Department to transact business as 
provided under Section 110. Corbin Wheeler 
is president and Harold C. Hodgson, treasurer. 
The company was recently organized with a 
capital of $200,000. Its statement to the de- 
partment shows total assets of $401,557 and net 
surplus of $174,165. 


Federal Insurance Quits Canadian Hail 
Business is 
Toronto, CAaNn., May 28.—Notice is given by 
W. J. Willcox, chief agent for Canada, that the 
Federal Insurance Company of Jersey City, N. 
J., has ceased to carry on business in Canada, 
all of its hail insurance policies having expired. 








Your client knows 
what he is getting when you 
place his insurance in the FIRE- 
MAN’S FUND. A satisfied client is 
an agent’s most valuable asset 





ASK ANY FIREMAN'S FUND AGENT ANYWHERE 
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Adjustment Bureau Proposed 
(Concluded from page 15) 
vailed for so long a time, representing a leak 
of unknown amount, is a sad commentary indeed 
upon our judgment. 

We would not contend that an efficient repre- 
sentative of a company, in his capacity as agent, 
is incompetent to serve as adjuster; but we do 
submit that by extending his activities to the ad- 
ment of losses he becomes invested with a 
privilege which the companies should not 
encourage, for apparent and obvious reasons. 
It is as true to-day as it was at the beginning 
of this era: “No man can serve two masters.” 

Conditions surrounding loss adjustments are 
not improving with the passing years. Every- 
one of us knows of instances of gross irregu- 
larities and downright dishonesty, which do not 
reflect to the credit of this great business in 
which we all are engaged. No one of us would 
knowingly permit his private affairs to be con- 
ducted in such a manner. It is not only our 
duty to our stockholders and directors, but our 
obligation to the public whom we serve demands 
that we effect a correction of this situation. 
Your committee has studied this subject earn- 
estly and at length. 


Following the reading of the report there was 
considerable discussion in which the chief partic- 
ipants were John O. Platt, vice-president of the 
Insurance Company of North America; Lyman 
Candee, vice-president of the Globe and Rut- 
gers Insurance Company, and O. E. Lane, pres- 
ident of the Niagara Fire Insurance Company. 
A motion to defer discussion until after lunch 
was carried. When the matter was again taken 
up, Mr. Lane suggested that it be tabled and 
Mr. Haid so moved, specifying that a vote be 
taken at a special meeting to be held June 20. 
This motion was carried, thereby bringing to 
an end the most interesting discussion in a Na- 
tional Board meeting for many years. 


The committee on adjustments of the Na- 
tional Board consists of the following members: 
Mr. Haid, chairman; C. V. Meserole, Har! 
Darlington, Milton Dargan, C. L. Purdin, J. 
W. Cochran, E. G. Pieper, H. H. Clutia, H. J. 
Wyatt, H. A. Clark, Henry W. Gray, William 
Deans, C. W. Bailey, Edward Milligan, T. D. 
Richardson, W. N. Bament, J. M. Thomas, 
H.. A. Smith. 


New York Insurance Society Appoints 
Committee Chairmen 


William D. Winter, president of the Insur- 
ance Society of New York, entertained the of- 
ficers and executives of that body at a luncheon 
last Thursday at the Drug & Chemical Club in 
New York city. The following committee chair- 
men of the Society were appointed: Finance, 
Frank F. Koehler; library, Vincent L. Gal- 
lagher ; membership, George G. Hooper; prizes, 
Thomas J. Grahame; entertainment, Prentiss 
B. Reed. 

Chairmen for the lecture courses were also 
appointed as follows: Casualty, G. F. Michel- 
bacher; fire, William F. Barton; life, Henry 
Moir; marine, Frank H. Cauly; suretyship, 
George E. Hayes. 

The fall meeting will be held at the Hotel 
Astor, New York city, Tuesday evening, 
October 23, and it. is planned to make it a 
marine night. 
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INTERNATIONAL MEETING 
ON CREDIT INSURANCE 





Association Formed by Representa- 
tives at Paris 





NEED OF INFORMATION IS BOND 





Frenca, British, German, Swedish, Danish 
and Dutch Managers Attended 

Last year’s meeting of credit underwriters in 
' London closed with the understanding that this 
year would see another reunion, in order to 
further discuss the common problems. Due to 

i the initiative of the Urbaine-Credit of Paris, 
' this meeting took place in Paris recently and 
| was attended by French, British, German, Swed- 
' ish, Danish and Dutch company managers. 

There were two meetings which were pre- 
ceded by an informal session and a dinner and 
were detailed by La Semaine of Paris. The 

) first meeting occupied itself chiefly with or- 
| ganizing the exchange of information, which is 
one of the most important phases of credit in- 
surance. Difficult enough in the home country, 
hit is all uhe more so in foreign lands and is 
the burning auestion for all export credit in- 
h surance. There exist bureaus like Dun’s and 
Bradstreet’s, and the information they give is 
good enough as far as it goes, but it is not 
' enough, because their interest stops as soon as 
the requested information is given; credit insur- 
ance asks for more than that. Furthermore, 
in certain countries in Europe and still more 
outside of Europe, solvency is a relative term. 
» Constantly changing economic and _ political 
conditions are an important factor. A merchant 
is perfectly solvent if, for instance, the grain 
S harvest of his country is good and on the 
the other hand, may have difficulties in meet- 
ing his obligations if the harvest is poor. It 
wil! inus be seen what a large and complex 
number of factors enter into the problem which 
must be carefully watched in order properly to 
gauge the risk. 

At a private and unofficial meeting, and un- 

| der the leadership of the Urbaine of Paris, 
the Association Internationale d’Assurance 
Credit was formed. It consists of three groups, 
the founders, active members and correspond- 
ing members. The first two groups consist of 
insurance companies, while the last also admits 
individuals. It is supposed that this organiza- 
tion will, in due time, bind together all Euro- 
pean credit underwriters. 

A community of interest either as coinsurers 
or, where this is not possible, through rein- 
surance, seems the most advisable proceeding 
as already practiced by the Trade Indemnity 
oi London and other European companies. One 
of the many functions of the Association will 
ve the appointment of committees to study ques- 
tions submitted to them and in an annual meet- 
ing give their opinion on the matters thus sub- 
mitted; these opinions shall not be compulsory 





on members, however, but merely advisory. An 
exectiuve board of from 8 to 12 members will 
be elected for 3 years. 

Another session occupied itself chiefly with 
the means to facilitate the relations between 
credit underwriters and banking interests; and 
forms for issuing policies which will satisfy 
the demands of the banks were discussed. What 
is must insisted on by the banks is prompt regu- 
lation and payment of claims. Proving insolv- 
ency always retards settlements. Banks must 
have an adjustment as soon as the draft has 
not been met and at this junction the under- 
writer must step in promptly, if his service is 
to be acceptable. The solution of this prob- 
lem is a sine qua non of credit insurance as a 
practical issue. Export credit insurance always 
depends on the co-operation of the banks. Where 
large enterprises or the furnishing of material 
to governments is concerned, the question of 
information is not the main feature. 

The meetings were addressed by H. S. Spain, 
of the Trade Indemnity Company, Ltd., of Lon- 
don; Dr. Hertzfelder of the Hermes Kredit- 
versicherungs Bank of Berlin; H. Groenendaal, 
of the Nederlandsche Credit Verzekering of 
Amsterdam; Jacques Lehideux, of the Urbaine; 
J. Pommery of the National French Bank of 
Foreign Commerce and others. 


BARBER & BALDWIN INSURE MEXI- 
CAN’S GOOD-WILL FLIGHT 
Aviation Underwriters Also Issue Accident 
Policy for Major Fitzmaurice 
Returning the courtesy of Colonel Lindbergh’s 
good-will flight to Mexico, Captain Emilio Car- 
ranza, popular young Mexican Army aviator, 
has practically completed plans for his good- 
will flight from Mexico City to Washington. 
His machine, a Ryan monoplane, is now at 
Mexico City, where practice flights are being 

made. 

The newspaper, Excelsior, through public 
subscription has raised a fund of $25,000 to pay 
for the plane and to care for the other expenses 
of the trip. The sum provides the aviator and 
his plane with the protection of adequate insur- 
ance, for the flight is covered against accidental 
damage, fire and personal accident, including 
weekly indemnity. The insurance was under- 
written by Barber and Baldwin, Inc., of New 
York. The same underwriters have insured 
Major Fitzmaurice, the gallant trans-Atlantic 
flier, on his present United States tour with a 
personal accident policy covering death. 


T.ansportation Indemnity and Pennsyl- 
venia Surety Join National Bureau 

During the past week the National Bureau 
of Casualty and Surety Underwriters elected 
two more companies to membership. These com- 
panies are the Transportation Indemnity Com- 
pany of New York and the Pennsylvania Surety 
Corporation of Pittsburgh. 
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ALBERT DODGE ELECTED 


Buffalo Agent Heads New York State 
Association 








OTHER NEW OFFICERS 





Annual Meeting Concluded With Commit- 
tee Reports and Address by H. P. 
Stellwagen 
[By a Starr CorRESPONDENT] 
Syracuse, N. Y., May 23.—The final day of 
the forty-sixth annual convention of the New 
York State Association of Local Agents was 
devoted to the election of officers and directors 
for the coming year, the presenting of various 
reports and the address by H. P. Stellwagen, 
secretary-treasurer of the National Bureau of 
Casualty and Surety Underwriters, which ap- 
pears in another part of this issue of Tue Spec- 

TATOR. 

The new officers elected are: President, 
Albert Dodge, Buffalo; first vice-president, 
Warren M. Gildersleeve, Central Valley; sec- 
ond vice-president, Thomas J. Maxey, Elmira; 
secretary, Charles F. Miller, Rochester. 

New directors were elected as follows: H. 
L. Brownell, Watertown; Johi S. Hamilton, 
Gloversville; J. W. Rose, Buffalo; Joseph 
Miller, Utica, and Bert G. Tiffany, Jamestown. 

The directors holding over are: Gilbert T. 
Amsden, Rochester; C. J. Ayres, Saranac 
Lake; Eugene A, Beach, Syracuse; Richard 
Cary, Niagara Falls; Edgar W. Couper, Bing- 
hamton; A. C. Edwards, Sayville; Frank L. 
Gardner, Poughkeepsie; F. L. Greeno, Roches- 
ter; E. V. Mulleneaux, Albany; Frederick G. 
Noxsel, Buffalo; E. Paul Schaefer, Mt. Kisco; 
J. Gordon Smith, Rome, and A. C. Wallace, 
Goshen. 

B. M. Edgerton, president of the General 
Brokers Association of Metropolitan District, 
Inc., brought greetings from New York. W. 
H. A. Munns of Syracuse reported for the 
committee on conference with fire rating or- 
ganizations; John D. Henderson of Herkimer 
for the committee on conference with casualty 
rating bureaus, William J. Farber of Syracuse 
for the committee on agency service; E. A. 
Paviour for the committee on fire and accident 
prevention. Albert Dodge reported for the 
committee on co-operation with civic organiza- 
tions and E. Paul Schaefer of Mt. Kisco on 
the committee on agents and brokers’ qualifica- 
tions. Edward L. Haskell of Oneida opened 
the discussion on “Why not conference and co- 
operation ?” 


Hudson Bay Broadening Powers 
Ottawa, Can., May 28—The Hudson Bay 
Insurance Company, Montreal, has secured a 
Dominion license to write accident, burglary, 
guarantee, plate glass and sickness insurance, 

in addition to the classes it now writes. 
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FACTS! 


Concerning the International 
Life Insurance Co. 


1. During 1927 the International Life Insurance Company paid for 
$89,898,877.00 of new insurance. 


2. Made a gain of $40,961,497.00 of insurance in force; closing the 
year with $309,115,719.00 of business on the books. 


3. Increased its total admitted assets from $40,083,275.56 to $43,186- 
431.27. 


4. Increased its Reserves and Surplus to Policyholders from $38,- 


848,664.29 to $41,412,383.47. 


5. Increased its Dividends on Participating Policies for the fourth 
consecutive year. 


6. New Policy Forms—New Rate Book. 


9. Free Supervisor 
Assistance in Gen- 
eral Agency Build- 
ing. 


10. A Company will- 
ing topaythe price 
required to give 
Service. 


7. Juvenile Policies 
now issued partic- 
ipating. 


8. Group— Whole- 
sale—A ssociation 


Plans. 





Splendid territory still available for the right men seeking ' 
General Agency Connections 


INTERNATIONAL LIFE INSURANCE CO. 


ST. LOUIS, MO. 
ROY C. TOOMBS, President 
W. F. GRANTGES, First Vice-Pres., & General Mgr. of Agents 
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CANADIAN ACCIDENT AND 
HEALTH LINES 





1927 Was Good Year for Companies in 
Dominion 





GROUP BUSINESS GAINING RAPIDLY 





liness Indemnity, Regarded as Hazardous, 
Being Written Carefully 

OrrawA, CANADA, May 21.—Canadian ex- 
perience in accident and health insurance was 
fairly satisfactory during 1927, a greater num- 
ber of companies transacting these forms of 
coverage in Canada last year than the year be- 
fore. 

The forms of policies issued are practically 
uniform in Ontario and Western provinces. 
For these provinces tlie companies issue policies 
containing provincial statutory conditions and 
to comply with the Insurance Act of Canada, 
use an amendment or rider wherever necessary 
to include the more liberal provisions of the 
Dominion Act. For Quebec and the Maritime 
provinces where no statutory conditions are re- 
quired, policies comply with the Insurance Act 
of Canada. 

The experience last year on personal acci- 
dent insurance was satisfactory. The premiums 
amounted to $3,040,572, and claims were $1,259,- 

| 720, or 41 per cent of premiums, compared with 
premiums of $2,921,688, and claims of $1,295,- 
833, or 44 per cent for 1926. 
Employers’ liability and workmen’s compensa- 
| tion losses were at a high level during the year. 
Workmen’s compensation has for years been a 
t thorn in the side of the casualty business, par- 
ticularly from an underwriting standpoint. The 
| premiums amounted to $3,716,079, and claims in- 
curred were $3,035,074, or 81 per cent of pre- 
f mums, compared with premiums of $3,033,442, 
j and claims of $2,181,127, or 71 per cent of pre- 
» mums for 1926, 
| The experience on all other accident insurance 
| Was satisfactory. The premiums amounted to 
$1,086,745, and losses were $395,812, or 37 per 
cent of premiums, compared with premiums of 
$888,838 and losses of $313,426, or 35 per cent 
ol premiums for 1926. 
The combined accident and health insurance 
: business ‘was somewhat greater than for 1926. 
? The premiums last year amounted to $1,765,913, 
and claims incurred were $967,115, or 54 per 
sy of premums, compared with premiums of 
’ $1,586,144, and claims of $884,784, or 56 per 
s cent of premiums in 1926. 
. In health insurance the volume of business 
p “creased slightly in 1927. The premiums 
amounted to $1,687,919, and claims incurred 
were od or 56 per cent of premiums, 
Compared wi >mi : f 5 
chime of $18(643, oF ah om oom ox eomsione 
—~ premiums 


The plan of group accident and health insur- 
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“Th I ’ ” 
e Insurance Man’s Restaurant 


46 GOLD STREET 


Between Fulton and John Streets 
New York City Phone Beekman 9991 
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ance introduced by a number of companies en- 
gaged in this business appeals to all empioyees. 
The great advantage of group accident and 
health insurance is that the employees are con- 
stantly receiving evidence of the value of this 
protection by reason of the many cases of dis- 
ability. 

New business is being written for larger prin- 
cipal amounts and weekly indemnities than for- 
merly, due to higher wages since the war and 
the fact that the policyholder wants to bring his 
weekly indemnity for accident or sickness up 
to an average more nearly corresponding to his 
weekly earnings. 

The companies in general are more careful 
in selecting health risks than formerly, many 
preferring to be more particular about accept- 
ance than to increase rates. 

Improvements along the lines of policy forms 
have taken place for the past few years, and it 
is to be noted that more attention is being given 
this class of insurance by production managers, 
with the result that the premium income is 
gaining each year. 

During the present session of the Parliament 
of Canada, legislation, changing the Insurance 
Act of Canada in regard to accident and health 
insurance, was proposed. This legislation would 
make a company renew a policy upon the as- 
sured’s application within a given period after 
it had lapsed whether or not he was a good risk. 

Negotiations between the Government and the 
insurance companies are now proceeding and 
every effort will be made to frame legislation 
which they will support. In the event of any 
legislation making it obligatory to non- 
cancellable contracts only, the companies feel 
that there would be a very large number of per- 
sons prevented from carrying valuable protec- 
tion on the cheaper cancellable forms of policies. 


issue 


Van Lear Black, Wing of ’Plane Damaged, 

Is Forced to Discontinue World Air 

Tour 

Van Lear Black, former chairman of the 
board of the Fidelity and Deposit Company of 
3altimore, has been forced to discontinue his 
40,000 mile world air tour at Khartum because 
of engine trouble and damage to one wing of 
his aeroplane. 

Mr. Black went from Khartum to Cairo by 
special train and, because a second machine for 
which he asked cannot be ready in time, will 
proceed to London. He is saic? to have aban- 
doned the South African trip until Fall but in- 
tends to make a flight to Tokio. He had left 
Croydon airport in England on May 14, as 
noted in THe Spectator recently, and was ac- 
companied by a crew of three men. 


“Al. B. Careful,” Says It With Flowers 

In connection with the thirty-fifth anniversary 
of the establishment of his business, Charles 
L. Bussing, prominent insurance broker of New 
York, sent flowers, set in appropriate vases, to 
all his friends. Under the pseudonym of “Al. 
B. Careful,” Mr. Bussing has become nation- 
ally famous for his accident prevention activi- 
ties and for the many plans he has inaugurated 
to cut down insurance losses. His office is at 
11 Cliff street, New York city. 
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PLAN TO INSURE IOWA 
CLERICAL WORKERS 


Candidate for Lieutenant-Governor 
Would Extend Compensation Law 








OFFICE HAZARDS INCREASED IS CLAIM 





Mechanical 
Cause 


Advocate of Measure Says 
Devices, Used in Business, 
Many Injuries 

Des Mornegs, Ia., May 26.—Former Senator 
J. D. Buser, Republican candidate for lieuten- 
ant-governor of Iowa, has brought a new issue 
into the campaign, advocating amendment of 
the workmen’s compensation law so that it will 
include protection for the thousands of clerical 
workers of the State. 

These workers are now excluded from the 
compensation, presumably on the theory that no 
hazurds attend their employment. 

The increasing use of mechanical devices in 
offices has changed this condition, Senator 
Buser claims. He cites the various electrically 
driven machines, envelope openers, etc., from 
which injury might be sustained. 

Infection arising from employment is in- 
creasing, according to the department of labor 
and Mr. Buser contends this should fall under 
the compensation act. 

The supreme court has held that clerks in 
offices given over to clerical work cannot re- 
cover, on the theory that the injury was not due 
to a “hazard of the business” because such a 
business cannot have hazards within the mean- 
ing of the law. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 











Statement as of 
December 31, 1927 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,857,801 
IG sax «ccc ate 1,200,000 
ee ee 1,409,037 


Fifteen Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 

Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 








Let the Southern Serve You 






















THE SPECTATOR 





























A Startling New Departure 


A Legal Reserve Policy (American Experience 314% Basis) returning with interest 
the accumulations from amounts paid above the straight life rate on limited payment 
life and endowment plans in addition to the face of the policy in event of death 
during the premium-paying period. It is being done. 


A policy convertible from the straight life plan to limited payment life or endowment plans and 
from these plans back to the ordinary life basis at any year without medical examination—Con- 
vertible merely by notice to the company and payment of the necessary amount for the plan desired 
according to tables contained in the policy. Accumulations on limited payment life or endowment 
forms may be withdrawn in cash without interest charge and without creating any lien against 
the policy, which, continued thereafter at the low straight life rate, has the full cash surrender, 
paid-up and extended insurance values of an ordinary life policy. A complete financial service and 
life program adjustable to the changing needs of life as they arise. A policyholders policy. 


Remarkable features distinguish this new policy. With it the 
agent may provide the desired plan. The insured has options 
which permit him to change the plan to fit the insurance to his 
changing needs in future years. Its extraordinary flexibility 
makes it unnecessary for him to decide now what may be best 
for him years hence. It is a policy entirely fair to the policy- 
holder whether he takes it as a straight life policy the first year, 
or upon a plan to make it paid-up or endowment in twenty or 
thirty years or at age sixty-five or seventy. It gives him the 
benefit of life insurance at a low ordinary life rate and at the 
same time permits him to begin at any year additional payments 
to make the policy paid-up or mature as an endowment at the 
times named without subjecting to loss the extra amounts paid 
in event of death during the premium-paying period, for the 
beneficiary receives the accumulations with interest in addition 
to the face of the policy. It isa policy with increasing benefits. 
Assume a prospect wants a limited payment policy but feels 
that he can not at the beginning afford to pay the yearly 
amounts required under this kind of policy. In that case he 
can take the policy as a straight life with the privilege of con- 
verting it any year thereafter by adding the additional payments 
shown by the tables in the policy. He knows all the time just 
what he will have to pay to convert at any year to any one of 
eight forms of policies and as soon as his finances improve, the 
policy can be converted. If he takes it as a limited payment 
life or endowment policy in the beginning, or converts to one 
of these plans, and later finds the payments too burdensome, 
he can go back to the ordinary life plan at the low rate for his 
original age, drawing out in cash at the same time the amount 


You Can Sell This Policy 


Agency contracts available in the following states: 








Alabama Illinois New Mexico 
Arizona Indiana Oklahoma 
Arkansas lowa Pennsylvania 
California Kansas South Dakota 
Colorado Kentucky Tennessee 
Florida Michigan Texas 

Georgia Missouri Washington 
Idaho Nebraska Wyoming 


North Dakota 


Exceptional opportunities in Chicago, Detroit, 
and Pittsburgh 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 
$100,000,000 in Force 


29 Years Old 


accumulated to his credit from the extra payments made on the 
higher rate. 


The Insured has similar options and privileges even after he has 
made all payments to the time when he can receive a paid-up 
policy or cash endowment, and if he desires, he can then change 
his mind and decide not to take the paid-up or matured endow- 
ment benefits but can instead draw out in cash his entire ac- 
cumulation credits and continue the policy thereafter at the low 
orcinary life rate for his original age at issue. 
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| POLICY | 
20-Year Endowment Plan | 


Age 25 Annual payment $42.83 


An immediate estate of $1000.00 
Accumulations in each succeeding year 
increase the value of policy. 


Amount , 
Payable in 

End of Event of 

Death 

2nd yr. Increased to........... $1028.44 
5th yr. Increased to........... 1120.77 
10th yr. Increased to........... 1300.97 
15th yr. Increased to........... 1520.22 
20th yr. Increased to........... 1786.96 


OPTIONS AT END OF 20TH YEAR 

1, Cash endowment of $1000.00. 

2. Withdraw $786.96 accumulations in cash and continue 
insurance at ordinary life rate of $15.48, with the full 
cash surrender, paid-up and extended insurance values 
of an ordinary life policy in force 20 years. 

3. Withdraw $384.48 of accumulations in cash and in addi- 
tion have paid-up insurance for $1387.00; interest on 
$387.00 accumulations left with company will keep policy 
in force, the face amount plus remaining accumulations 
being payable at death. 

4. Withdraw $544.00 of accumulations in cash and in addi- 
tion have paid-up policy for $1000.00 payable at death. 

5. Withdraw $786.96 accumulations in cash and under the 
Non-Forfeiture Provisions of policy have fully paid-up 
insurance for $467.00 payable at death. 

6. Withdraw $786.96 accumulations in cash and under the 
Non-Forfeiture Provisions of policy have extended insur- 
ance of $1000.00 for 18 years 362 days.4 


THIS POLICY HAS JUST BEEN PLACED UPON 
THE MARKET—THERE IS NO OTHER LIKE IT. 
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SAFETY AND PRODUCTION 





Manufacturers Must Achieve Safety 
or They Will Lose in Output 





STUDY OF FIFTY-FOUR BILLION MAN- 
HOURS WORK 





Survey by American Engineering Council 
at Request of National Bureau of Cas- 
ualty and Surety Underwriters 
An engineering and statistical study of the 
relationship between industrial safety and pro- 
duction was undertaken by the American 
Engineering Council at the request of the Na- 
tional Bureau of Casualty and Surety Under- 
writers, and with its financial assistance. The 
report made by the American Engineering 
Council has now been published by Harper and 
Brothers, under the title Safety and Produc- 
tion, and makes a very significant book of 414 
pages, including 267 charts and tables. The 
American Engineering Council, which is a fed- 
eration of the engineering societies, in this re- 
port endeavors to answer the question, “Is the 
safe factory the efficient factory, and con- 
versely, is the efficient factory the safe fac- 

tory?” 

The report embraced in this excellent work 
is the result of the active participation of some 
twenty of the best engineers of the country, and 
several hundred volunteers, who spent a num- 
ber of months collecting data, including fifty- 
four billion man-hours of work. It is stated 
that never before have any such figures with re- 
gard to production and accidents been assembled. 

The result was a demonstration not only of 
the fact that the best industrial concerns of the 
country are getting some remarkable results in 
the safety field, but that in general, increased 
safety and increased production go hand in hand. 

In the opinion of the National Bureau of 
Casualty and Surety Underwriters, the safety 
movement is now entering upon a new phase. 
In the future safety will be recognized to have 
a much closer relationship to the problem of 
production than it has in the past. Moreover, 
the possibilities in the fields both of safety and 
production are now known to be far greater 
than had been supposed possible. The execu- 
tive who does not organize his factory so as to 
get safety will not be getting production either. 

The charts and ratios showing fluctuations in 
production, accident frequency and accident 
severity are most interesting, and show the re- 
sults in numerous classes of manufacturing in- 
dustries. For thirty-four industrial groups, 
composed of 359 companies and 254,529 em- 
ployees, it has shown that the productivity in- 
crease in 1925, compared with 1922 was 14.4 
per cent, while the accident frequency had de- 
creased 10.4 per cent and accident severity had 
increased but 2.5 per cent. Approximately 80 
per cent of the companies experienced an in- 
crease in the rate of production and a decrease 
in both the frequency and severity of accident 
in 1925, as compared with 1922. 

Safety and Production will be studied with 
much interest by casualty insurance men. It 
represents the most up-to-date facts and points 
of view in the field of industrial safety, and 


will give a better idea than has previously been 
possible of the outcome of efforts for greater 
safety in industrial fields. The price of this 
book is $5.00 per copy and it may be ordered 
through The Spectator Company. 


RECEIVER ASKED FOR REPUBLIC 
MUTUAL 
Accident and Health Company Has Liabili- 
ties of $6460 With Assets of $4086 

Des Mortnes, Iowa, May 28.—An application 
asking that the Republic Mutual Insurance 
Company be dissolved and a receiver appointed 
to take charge of its affairs, was made in Dis- 
trict Court by Attorney-General John Fletcher 
last week. 

The company, which was incorporated in 
March, 1926, does an accident and health type 
of insurance business on the mutual plan. The 
officers are all Oskaloosa men. 

According to the attorney-general, an exam- 
ination of the books of the company showed a 
deficit of $1374. The liabilities are listed at 
$6460 and the assets placed at $4086. Debts 
owed by the company are accumulating to the 
“detriment and injury” of policyholders, the peti- 
tion states. 


Adjusters, and Appraisers, Ltd., Open 
Quebec Branch 

The Adjusters & Appraisers, Limited, under 
the management of G. A. Bayles, a graduate 
lawyer, formerly with the Maryland Casualty 
Company, with head office in the City of Mon- 
treal, have since their incorporation fn 1914, 
been handling claims for insurance companies 
throughout Canada, including a large number 
of automobile claims, involving tourists in the 
districts of Montreal and Quebec. 

The company has correspondents in all the 
large cities of Canada and in order to render 
more prompt and efficient service to the insur- 
ance companies and their clients, has opened a 
branch office in the City of Quebec, to handle 
claims arising in the Eastern district. 


NORTH CAROLINA 
AGENTS MEET 





Compulsory Auto Insurance Looms as 
Possibility in State 





SAM RUFFIN ELECTED PRESIDENT 





Sessions Held in Greensboro Were At- 
tended by Many Representatives 

The annual meeting of the North Carolina 
Association of Insurance Agents was held last 
week at Greensboro, N. C. Nearly 200 dele- 
gates were present, representing every section 
of the State. The president of the association, 
Thomas Barber of Winston-Salem, was pre- 
vented by illness from being present and in his 
absence Sam Ruffin, vice-president, presided. 

The good and bad features of compulsory au- 
tomobile liability insurance was the subject 
of an address by R. I. Catlin, secretary of the 
AEtna Life Insurance Company of Hartford. 
He said that an attempt would be made to pass 
a compulsory automobile liability law in North 
Carolina in the next legislature. H. G. Foard, 
secretary of the Home Insurance Company of 
New York and secretary of the Southern Tor- 
nado Insurance Association, discussed tornado 
insurance. Charles L. Gandy of Birmingham, 
Ala., spoke on better business methods. 

The final session of the meeting was devoted 
chiefly to an executive session. John M. Mc- 
Fall, assistant attorney of the United States 
Fidelity and Guaranty Company of Baltimore, 
spoke on the legal side of the insurance busi- 
ness. 

It was voted to hold the next meeting at 
Charlotte, N. C., the executive committee to de- 
cide upon its date. Sam Ruffin, vice-president 
during the past year, was unanimously elected 
president of the association. Charles T. Mason 
of Pinehurst, N. C., was elected vice-president, 
and W. S. Markham of Durham, N. C., was re- 
elected secretary-treasurer. 
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Prominent Agents and Brokers 








Actuarial 


Independent Adjuster 
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LEON IRWIN & CO., Iac., New Orleans, La. 


Representing 


Fidelity Phenix Fire United States Fire National Fire of 
ew Yor! of New York Hartford 

Automobile of Hart- National Liberty of New Amsterdam 

ford New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 

York Stuyvesant of New of America 
National Union York 

Pitteburgb BROKERS’ LINES SOLICITED 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg, ATLANTA, GA, 




















Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations 
Examinations 


25 CHURCH STREET 


Consultations 
Valuations 


NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial! Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisalse—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganisations—Insurance Ac- 
counting and Auditing. 


75 Fulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIPB ne: Intermediate, Group, 
Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 
Room 10! Memorial Bidg., Nashville, Tenn. 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employee's 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 














JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 





ADJUSTERS & APPRAISERS 
LIMITED 


Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 
UNDER ALL POLICIES 


465 St. John St., Montreal. 
Telephone Main 3300-2607 


11 Mountain Hill, Quebec City 


HEAD. OFFICE: 


BRANCH OFFICE: 

















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 























FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
Fred E. Swartz, C. P. A. 

W. L. Clayton 
E. P. Higgins 
J. A. Craig, C. P. A. 


THE BOURSE PHILADELPHIA 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 


NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 
Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many “hopeless” cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 
A difficult prospect, after reading 

THE COST OF DYING 


said: “No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same”; and he signed up for $75, 

USE IT AND PROSPER! 


PRICES: 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 

















JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 








Translations 











H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 








Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
2 “ *. .. 875 100 “ .. 30.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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RATING AUTO RISKS 


Liability Methods Explained by H. P. 
Stellwagen 








EXPENSE AND PROFIT ELEMENTS 
DESCRIBED 





Secretary-Treasurer of National Bureau 
Addresses New York Agents 


[By A STAFF CoRRESPONDENT] 


Syracuse, N. Y., May 26.—“What is badlv 
needed in the field of rate-making is confidence 
nthe part of the agent in the essential integ- 
rity and correctness of the rate-making pro- 
cedure,” declared H. P. Stellwagen, secretary- 
treasurer of the National Bureau of Casualty 
nd Surety Underwriters, in an address made 
here this week before the New York State As- 
sociation of Local Agents. Continuing his dis- 
cussion of this phase of insurance operations, 
Mr. Stellwagen said: 

“The action of a few agents in condemning 
rates to the public and complaining of them to 
the State rate supervisory officials in advance 
of ascertaining the true facts of the situation 
is hardly for the best interests of the business 
Blind acceptance of the results is not demanded, 
but confidence predicated on the National 
Bureau’s willingness to explain its procedure 
and to furnish the actual statistical data under- 
lying the rates which it promulgates.” 
Automobile rates are made up of two ele- 
ments, declared Mr. Stellwagen, one of which 
is designated as the loss and loss expense ele- 
ment; and the other is described as the over- 
head and profit element. The loss element rep- 
resents that part of the premium dollar neces- 
sary to defray the losses incurred under the 
policy contract and the expenses of investigat- 
ing, defending and settling claims. The ex- 
pense element is to defray the cost of acquir- 
ing business, administration of the home office, 
expenses of taxes, inspection and Bureau main- 
tenance and still provide a reasonable profit to 
The profit allowance in the rate 
is but 2'4 cents of the premium dollar, said the 
speaker, 

The pure premium in automobile rating is 
the foundation of the rate and is obtained by 
dividing the sum total losses incurred inclusive 


the company. 


poi all claim expenses by the number of cars 
8 ¢xposed to risk. The expense items for auto- 
bmobile public liability insurance, established on 
ithe basis of the New York Casualty Experi- 


ence Exhibit, were pointed out by Mr. Stell- 


Wagen as follows: 
- Per Cent 
: Home-office AGMINIStFAtION. < <.5.</6s-6ie 7.9 
‘nspection and bureau...........-+--> 4 
MEMISERIONL © Sarons cach ary ise ete ota ciao he 179 
Field ~ 
cid OEVISION. 23.02% ¥ dea. dodos be a te 4.3 
EXGS: 4/5. Luu nebo baa Morena dss ZF 
ey ere eC eee ee 36.3 
Expl x the foregoing, the speaker said 
that this “loading in conjunction with the profit 
alos = : ee 
remel f 2.5 per cent constitutes 38.8 per 
cent of the premium dollar, which means that 


lement of the rate constitutes 61.2 per 
he premium dollar. Thus, if the pure 
emium already obtained represents 61:2 “per 


cent of the gross premium needed, it is a simple 
matter of proportion to calculate the necessary 
100 per cent or the premium dollar to be 
charged to the policyholder.” Large cities, with 
an exposure of 5000 cars or more and losses 
of about $100,000 or more, are classed 
rately and thus can lower their rates by good 
records. In the recent rate increase, the data 
for the years 1923 to 1926 were brought to the 
1928 and 1929 level by a 6 per cent loading, 
which, said Mr. Stellwagen, seems to be com- 


sepa- 


pletely justified in the light of recent data 


Rock Strata Gases Form Hazard in Cripple 
Creek, Colorado, Mining District 

The occasional occurrence of 

gases in the mines of the Cripple Creek, Colo- 

rado, mining district has resulted in at least 35 

deaths and considerable financial loss and has 


irrespirable 


been, in part, the cause of the closing down of 


certain mines. These gases still form a hazard 
to life in the mines of the district as well as 
occasionally interrupting work. An investiga- 
tion of the matter has been made by the United 
States Bureau of Mines, Department of Com- 
merce, in co-operation with the Mine Owners’ 
Association of Cripple Creek and the Colorado 
State Bureau of Mines. 

The irrespirable gases are a variable mixture, 
nitrogen, carbon dioxide and usually oxygen. 
The usual percentage of carbon dioxide is 5 to 
19 per cent, with the balance principally nitro- 
gen. 

Gas occurrences bear a definite relation to 
barometric changes, a falling barometer bring- 
ing the gases into the mine workings and a ris- 
ing barometer resulting in the recedence of the 
eases into the open spaces in the rocks. The 
most serious gas occurrences accompany periods 


of very low barometer. 








Words to the Wise 


OUR clients may be adequately protected 
against fire, but what about burglaries and 


thefts? 
losses of that kind? _ 


Have you also made them immune to 


PQ 8 ayer 7-5 


If not, you have overlooked a splendid opportunity 
for increasing your income, as well as for render- 


ing your. clients a real service. 


Statistics show 


that there are approximately six burglaries to every 


fire. 


The F & D writes all forms of burglary and robbery 
insurance (residence, bank, office and store, mer- 
cantile, safe, paymaster and messenger and safe 
deposit box), as well as fidelity and surety bonds 


and plate glass insurance. 


Of course, the same brand of claim service that has 
made the F & D’s name a by-word among surety 
men for prompt, equitable adjustments, is also a 
feature of the Company’s dealings with its burglary 


clients. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS—BURGLARY and PLATE GLASS INSURANCE 


“Specialization Means Service” 


Baltimore, Md. 








(Signed).. 





Production Department 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory | will be glad to 
have full information regarding an agency 
connection with your Company. 


Address..:..... oy 


Sp. Il 
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INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of May 28, 
1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data: 
Bid Offered 


Alliance Fire 

Morley, Wood & Co., Phila......... 
American Alliatice 

Arthur Atkins & Co., 

McClure, Jones & Co, 

McKinley & Co., N. Y............- 
American ouitabie. 

Henry G. Rolston & Co., N.V...... 

J. Roy Rrosser & Co., N. V.....2... 
American Phenix 

W. W. Townsend & Co., N. ¥ 
American Insurance Co. of ALS 

Arthur Atkins & Co., N. Y.......... 

Miliken & Pell, Newark, AS 7 AS 

McClure, Jones _2 & | a ee 

3. Rippel & Co., ha Ng ee ee 

L. A. Hollander & o.; Newark...... 
American Surety 

Lewis & Co., Hartford.............. 
Bankers & “4 ome 

McKinley & Co., N.Y............- 

Arthur Atkins & a: , Sh eee 
Bankers Indemnity (Newark) 

Miliken & Pell, Newark, N.J....... 

Henry G. Rolston & Co., | eer 

J.S. Rippel & Co. , Newark fee So ee 

L. A. Hollander & Co., Newark...... 
Baltimore-American 


85 


680 
680 
685 


89 
89 








J. Roy Prosser & Co., N. Y......... 108 110 

Henry G. Rolston & Co., ,. Seer 108 111 
Brooklyn Fire 

J. Roy Prosser & Co., N. V......... 118 123 

Henry G. Rolston & Co., N.Y...... 120 124 
Camden Fire 

Arthur Atkins & Co., N. V.......... 32 34 

i ge 2 oe, i ea eee 33 34 

Morley, Wood & Co., Phila... 11)... 3214 3314 

McClure, Jones & Co. ir, Py ee 32 34 

L. A. Hollander & Co., ak cain ats 3214 3314 
Carolina Insurance 

J. Roy Prosser & Co., N. <. pees eo bis ff 4 75 

Arthur Atkins & Co., N. V.......... 71 75 

McClure, Jones & Co., Wis Wisscaxces's 72 7 
City of New York Ins. Co, 

Arthur Atkins & Co.,N. Y.......... 675 700 

McClure, Jones & Co. SINS Msasccaues 680 695 
Commercial Cas. Ins. Co. 

Miliken & Pell, Newark, N. J........ 60 62 

J.S. Rippel & Co., Newark......... 60 63 
Constitutional Ind. Ins. Co. 

Morley, Wood & Co., Phila......... 35 40 
Continental Ins. Co. 

Lewis & Co., Hartford.............. 90 92 
Eagle Fire (Newark) 

J. S. Rippel & Co., Newark......... 98 102 
Excess Ins. age = America 

WE Be Bs EW ais 5 oko dv ciewrees oi 17144 19 
Fidelity he peor 

Arthur Atiine @ Co;, N. V.....<.... 220 225 

J. Roy Prosser & Co., N. Y......... 220 228 
Fidelity-Phoenix 

Lewis & Co., Hartford.............. 90 92 
Fire Association of Philadelphia 

Morley, Wood & Co., Phila......... 78 80 

McClure, Jones & Co., SS ee 75 78 
Firemen’s Insurance Co. of Newark (b) 

Miliken & Pell, Newark, N. J........ 56 57 

McClure, Jones & Co., N.Y 55 561% 

J.ROY PROSSER & CO. 
Dealers sn Over-the-Counter Securities 
52 William St., N. Y. Hanever 7728 
RE 


containing an 
Analysi 
nalysis 


Companies 





Specialising particularly in 
Insurance, Bank & Trust Companies’ Stock 


have prepared a booklet 


of 93 principal 


~ Insurance Companies 
and 68 principal New York 


Bank and Trust 


Copy of which will be sent upon request 








Henry G. Rolston & Co., N. Y....... 
J. S. Rippel & Co., Newark......... 
L. A. Hollander & Co., Newark...... 
Franklin Capitol Corp. (Newark)...... 
Miliken & Pell, Newark, N. J........ 
Franklin Fire 
L. A. Hollander & Co., Newark...... 
Arthur Atkins & Co., a 2g eared Se 
McClure, Jones & Co., N.Y. 
Glens Falls 
Arthur Atkins & Co., N. Y.......... 
Lewis & Co., Ahead emis ratte cone 


Globe & Rutgers 
Lewis & Co., Hartford.............. 
L. A. Hollander & Co. : — ere 
McClure, Jones @ CoN. Y x. s65 60:6: 
Arthur Atkins & Co., N. Y.......... 
Great American Ins, Co. 
L. A. Hollander & Co., Newark...... 
Henry G. Rolston & Co.,N. ¥...... 
McClure, Jones & Co., N. Y......... 
Arthur Atkins & Co., N. V 
Lewis & Co., Hartford.............. 
Guardian Fire Assn. Corp. = stock) 


Henry G. Rolston & Co,, N.Y...... 
Hanover Fire (new stock) 

Arthur Atkins & Co., N. Y.......... 

Lewis & Co., Hartford.............. 


Halifax Fire 
Morley, Wood & Co., Phifa......... 
Pervez F. Hut & Co., N.Y... 2.5.06 
L. A, Hollander & Co, .* Newark...... 
J. Roy Prosser & Co., N. Y 
Harmonia Ins, Co. 


J. Roy Prosser & we “» a i Ree 

Arthur Atkins Co., 
Home 

J. Roy Prosser & ne 

McKinley & Co., N. | eee 

McClure, Jones & Co., N. V......... 

Lewis & Co., RENEE. 2s -octaS sisies diate 
Hudson Cas. Ins. Co. 

McKinley & Co., N.Y; C........:.. 
Importers and ~~ ¥ age 

Arthur Atkins & Co., N. V.......... 

McClure, Jones & Co. a a a = 
Inc lependence Indemauty (new stock) 

Morley, Wood & Co., Phila... 

Perez F. Huff & 0; N.Y. 

J. Roy Prosser & Co., <i aa ae 
Independence Fire Ins. Co. 

Morley, Wood & Co., Phila. 
Insurance Securities of New Orleans 

Henry G. Rolston & Co,. 

Perez F. Huff & Co., N. Keen tee aes... 
Insurance Co. of North America 

Morley, Wood & Co., Phila......... 

McClure, Jones & Co.,N.Y........ 

Lewis & CO0., Feerlond... 5 oss dase ns 
Kansas City Life 

Arthur Atkins & Co., N. Y.......... 
Maryland Casualty 

McClure, Jones & Co., N.Y... 

Pe ee 
Merchants Fire Ins, a 

Arthur Atkins & Co., 
Metropolitan Casualty 

McClure Jones & Co., N. Y......... 
Milwaukee Mechanics 

L. A. Hollander & Co., eon eeteraies 

Arthur Atkins & Co., N. Y 

Henry G. Rolston tj Co. PSE 6 cb5.60 

McKinley & Co., 





618 


1314 


104 

104 
361 
37 
36! 


24 


31 


, 


4 


, 


3114 


98 
98 
97 


Specialists in 


The underwriting of new capital for 


LIFE 


CASUALTY 
FIRE & 





Offered 
561% 
56% 


5614 


228 
630 
628 
625 


144 


107 
108 


37 
40 


7 
26 


33 
33 


100 
99 
98 


1400 


190 
180 


355 
100 
56 
57 


56 
56 


Missouri State Life 
Arthur Atkins & Co., N. Y.......... 
Perez F. Huff & Co., New York...... 
National Liberty 
PIGGEG As. TROWUONR. 5 os 6. co eaiew en es 
L, A. Hollander & Co., -- 
J. Roy Prosser & Co., N. 
National Surety 
McBtaleg & Cos; Wak ccc ccalinciesis 
Lewis & Co., Riactlord ss ce. 
National Union 
McClure, Jones & Co., N. Y......... 
J. Roy Prosec& Coo NY... oe ees 
New Amsterdam Cas. 


McKinley & Co., N. hg Pisa ccteneine aetees 
New Brunswick Ins. 
Morley, Wood & Co. NAMIC hc.) 


New Jersey Ins. Co. 
J. S. Rippel & Co., Newark......... 
McClure, Jones & Co., N. Y......... 
Henry G. Rolston & Co., N. Y....... 
New York Casualty Co. 
McClure, Jones & Co., 
McKinley & Co., N. Y. 


Lewis & Co., Hartford.............. 
Niagara Fire 

J. Roy Prosser & Co., N. V......... 

McClure, Jones & Co,, BL veo cowes 

Lewis & Co., Hartford.............. 


North River Ins. Co. 

Arthur Atkins & Co., N. Y......... 

Henry G. Rolston & Co., N. Y...... 
Peoples National 

Jo Roy prossee & Oo, NoY soso: sa0s 
Public Fire (Newark) 

Miliken & Pell, Newark............. 

J. S. Rippel & Co., Newark......... 
Philadelphia National Fire 

Morley, Wood & Co., Phila. 
Reliance Fire 

Morley, Wood & Co., Phila......... 
Republic Fire, Pittsburgh 

Henry G. Rolston & Co.,N.Y.C.... 
Security Ins. Co. of New Haven 

McClure, Jones & Co., N.Y. oe 

Arthur Atkins & Co., ES See 

Lewis & Co., Pi: aan: 
St. Paul F. & M., Ins. Co. 

J. Roy Prosser & Co., N. 

McKinley & Co., N. 

McClure, Jones & oS re 


L.A. Hollander & Co., Newark...... 
Stuyvesant 

J. Roy Prosser & Co., N.Y... 2550.5. 

Arthur Atkins & Co., NEN US. 

McClure, Jones & OS | ene 

Lewis & Co., Hartford............ ; 
Sun Life 

Lewis & Co., Hartiord:.... .. 0.5 266003 


‘Transportation Insurance 

McClure, Jones & Co., N. Y........ 

Perez F. Huff & Co., Ru ee as 
U.S.2F:G. 

McClure, Jones & Co., N. Y........ 
U. S_ Fire Ins. Co. (new stock) 

Lewis & Co., Hartiota. « .<..:.6.-<.20.00 

McClure, Jones & Co., ar 

J. Roy Froseee & Co. N.Y... .. s+. 
Universal Ins. Co. 

Arthur Atkins & Co., N. Y. 

McClure, Jones & a oo re 
United States Merc hants & Sree 

J. Roy Prosser & Co., N. 


Arthur Atkins & Co., N. Y ce apho areca dee 


MARINE 
INSURANCE 


COMPANIES 


Fuller, Richter, Aldrich $ © 


INVESTMENT BANKERS 
94 PEARL STREET 
HARTFORD, CONNECTICUT 





a 
91 93 
288 293 
290 300 
290 296 
290 208, 
348 352 
390 400) 
390 400 
rx 4 79 
70 72 
70 73 
71 74 
2 
139 145 
140 130 
145 152 
157 162 
158 165 
160 170 
385 400 
370 385 
72% «74 
29 31 
30144 314 
2714 284 
30 32 
45 46 
151 155 
150 155 
150 153 
220 225 
225 230 
225 235 
220 280 
318 324 
320 330 
320 328 
320 330 
2400 
50 es 
50 55 
455 465 
124 126 
124 125 
125 126 
87 90 
85 90 
515 525 
520 535 
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Henry G. Rolston & Co., N. Y...... 530 
Victory Insurance Co, 

Morley, Wood & Co., Phila......... 29 
Virginia F. & M. 

Arthur Atkins & Co., New York..... 138 
Westchester Fire 

Mepiciley Gc CO., IN. Wc oda csckccee 99 

Arthur Atkins & Co., N. Y..... zie 98 

Henry G. Rolston & Co., N. Y...... 98 





L. A. Hollander & Co., Newark...... 98 


HARTFORD STOCKS 
Etna Casualty and Surety (ex rights) 


Conning & Co., Hartford........... 240 

Lewis & Co., Hartford.............. 1240 
Aetna Insurance (Fire) 

Conning & Co., Hartford........... 890 

Lewis & Co., Hartford... ......cccees 890 
Aetna Life Ins, Co. 

Conning & Co., Hartford........... 965 

Lewis & Co., Hartiord. .....s0cccces 970 
Automobile Insurance 

Conning & Co., Hartford............ 435 

Lewis & Co., Fartiond. . .....05scccees 435 
Conn, General Life 

Conning & Co., Hartford............ 1900 

Lewis & Co,, Hartiord.......cssciecss 1910 
Hartford Fire 

Conning & Co., Hartford........... 900 

Lewis & Co., Hartlogd..........ccccece 900 


Hartford Steam Boiler 
Conning & Co., Hartford............ 830 
Tewis & Co., Hartiord........0cccees. 
National Fire 
Conning & Co., Hartford........... 1250 


Lewis & Co,, TIGGelord... <<. 6.6 6.6 o6.s'5-0:8 1250 
Phoenix Insurance 
Conning & Co., Hartford............ 865 
Lewis & Co., Hartiotd.......ccececee 865 
Travelers Insurance 
Canuing & Co,, Hattlord......6..6c6ecees 1950 
Lewis & Co., Hartiord........0ccccees 1940 


NEW ENGLAND STOCKS 


American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 18 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston... . 15 


Boston Insurance 


Chas, A, Day & Co., Inc., Boston.... 1310 
Lewis & Co,, Hartford......c.cccees 1125 
Capitol Fire Ins. Co. 

Chas, A. Day & Co., Inc., Boston: 
SE ee ey errr 95 
NUTRI <0 cor ele's. dai ensreicbviaveieee' 6’ 290 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston. ... 385 
Mass, Bond. & Ins. Co. (new) 

Chas, A. Day & Co., Inc., Boston.... 590 
Mass, Title Ias., Pfd. 

_Chas, A, Day & Co., Inc., Boston... . 25 
New England Fire 

Chas. A. Day & Co., Inc., Boston.... 60 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 600 
Old Colony Insurance 

Chas, A. Day & Co., Inc., Boston.... 275 
Providence- Washington 

Chas. A. Day & Co., Inc., Boston.... 860 

McClure, Jones & Co., N. Y........ 825 
Springfield Fire and Marine (new) 

_ Chas. A. Day & Co., Inc., Boston.... 250 
United Life and Accident Ins. Co. 

Chas, A. Day & Co., Inc., Boston.... 33 


Casualty Actuaries in Session 
(Concluded from page 3) 
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ford Live Stock Insurance Company, Hartford, 
Conn.; “Origin and Development of Cattle In- 
surance,” by Edwin W. Kopf, assistant statis- 
tician, Metropolitan Life Insurance Company, 
New York, and “Allocation of Loss Expense to 
Casualty and Indemnity Lines of Insurance,” by 
W. B. Bailey, economist, Travelers Insurance 


Company, Hartford, Conn. 


Edson S. Lott, president of the United States 
Casualty Company, of New York, gave a very 


j interesting talk on the unsatisfactory results of 


compulsory automobile legislation as he found 
it. In commenting on the fact that Commis- 
sioner Monk stated that the Massachusetts law 


; was 100 per cent effective, Mr. Lott called at- 


tention to the fact that during the last Legis- 
lature there were ten amendments to this law, 
two of which were fostered by Commissioner 
Monk, and one of the two contained more words 
than did the original law. He drew a similarity 
to another prominent law, which had for its 
Primary object prohibition of a certain thing, 


but which thus far had only the result of in- 


creasing the price and lowering the quality of 
that commodity. 

The second guest of the Association was S. 
S. Huebner, professor of Insurance and Com- 
merce, University of Pennsylvania, Philadel- 
phia, and a well-known authority on insurance 


in general. Professor Huebner spoke on life 


Although the beginning of life insurance in 

and casualty insurance in Japan and China. He 
said, in part: 
Japan dates back to 1880, its real growth has 
ocurred since 1900, and particularly since 1916. 
At the close of 1925 (figures obtained from the 
1927 Japan Year Book) 44 Japanese life com- 
panies were operating, with 4,693,837 of out- 
standing contracts representing a face value of 
Y4,712,954,000. Four companies confined them- 
selves to “conscription insurance,” i. e., life 
contracts maturing at the date of entry of the 
insured into the nation’s compulsory military 
service, and at the close of 1925 this business 
represented 798,983 contracts, with a face value 
of Y365,312,000. In addition, according to the 
1927 report of the Bureau of Fost Office Life 
Insurances, that system of government insur- 
ance represented in 1926 a total of 10,053,639 
contracts, with a face value of Y287,953,000. 
Japanese contracts carried by foreign companies, 
although relatively unimportant in the aggre- 
gate, represent another 34,493 contracts, with 
an approximate value of about Y133,000,000. 
All told, therefore, Japanese life insurance in- 
volves a total of about 15,649,000 contracts, 
with a face value of about Y6,506,000,000. 


A most scholarly paper of the origin and de- 
velopment of livestock insurance was prepared 
by Edwin A. Kopf, assistant statistician of the 
Metropolitan Life Insurance Company of New 
York. Mr. Kopf has compiled an analytical 
history of livestock insurance dating from an- 
tiquity, and viewing this undertaking from an 
underwriting and legislative standpoint in such 
comprehensive detail that it is safe to say it 
will be in future used as a basis for those com- 
panies which undertake the writing of livestock 
insurance. 





INSURANCE TOO MODEST 
Henry Swift Ives Urges Less Self-Efface- 
ment of the Business 

In an address delivered before the annual 
convention of the Insurance Federation of Penn- 
sylvania, at New Castle, Penna. this week, 
Henry Swift Ives, vice-president of the Cas- 
ualty Information Clearing House of Chicago, 
said that insurance, because of its modesty and 
its proneness to self-effacement, very naturally 
has been assigned to a subordinate position in 
the social and economic life of the world. He 
asserted that the time has come for the insti- 
tution not only to appraise itself but to assert 
itself since, he said, it has never inventoried its 
accomplishments and the only value it has set 
upon its services is that indicated by its pre- 
mium charges. “Instead of lighting the way, 
it has gone into the procession equipped with 
experience tables and rate manuals. It has 
stood by while the miachine age passed in re- 
view. And during all this patient loitering by 
the wayside it has never disturbed the proceed- 
ings by shouting as the others passed, ‘if it 
weren’t for me you wouldn’t be where you are.’ ” 

That the time has arrived for such shouting 
Mr. Ives was thoroughly convinced. 

The insurance agent, he felt, was in a posi- 
tion to show the great strength and power of 
the insurance business. The agent, he said, 
is as much a part of the institution of insur- 
ance as are the companies he represents. “He 
is an independent contractor, not a hired man.” 

Mr. Ives urged the agents to give to their 
patrons and the public generally a good impres- 
sion of the business they represent and to de- 
fend cand fight for it if the need arises. For 
many years, he concluded, the insurance display 
has, been hidden in the dingy background of 
show windows of the Wall street of the nation 
where it receives only a passing notice from 
those most dependent upon it. 
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Insurance Directories 


for 


*Greater New York Tennessee 
tNew York State North Carolina 
New Jersey South Caroline 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


cach volume contains a complete list of agents in 
the territory covered, with address, list of com- 
oanies represented, etc. 


Many new features are incluaed that will be found 
anly in “Field Annuals.” 


Price of each $5.00 Postpaid 
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SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 


By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 

Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 


Men and women who have capital for invest- 
ment. 


Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idea of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, writers, economists 
and philanthropists. 


Professors and teachers who are in charge 
of insurance classes. 


Public and private schools throughout the 
United States. 


CONTENTS 


I. A GENERAL SURVEY 
II. FounpaTION PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Scope anp VALuE oF Lire INSURANCE 
V. Services RenpErRED By Lire INSURANCE 





[N. B. To enhance the value of this book for 
classroom use. Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.] 


PRICES IN QUANTITIES 
Single copy $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodies. 
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